
Official Program & Clinic Speaker Outlines
Greater Columbus Convention Center

January 8-11, 2026 • Columbus, Ohio

AMERICAN BASEBALL COACHES ASSOCIATION
www.ABCA.org     @ABCA1945     #ABCA2026

Clinic Sessions
Presented By: 





www.ABCA.org   //   @ABCA1945   //   #ABCA2026 1

Program & Clinic Outlines
82nd ABCA CONVENTION

January 8-11, 2026

Convention Schedule of Events............................ 3
Clinic Schedule & Topics..................................... 5
Committee & Meeting Schedule.......................... 7
Expo Theater Speaking Schedule.......................... 9
ABCA Trade Show/Exhibitor Guide..............10-20
ABCA Membership Benefits.............................. 23
ABCA Corporate Partners.................................. 24
Coaches of the Year & Lifetime Members........... 25
Ethics in Coaching Award.................................. 27
ABCA Code of Ethics...................................27-29
Clinic Outlines..............................................31-73
Youth Coaches Session Schedule........................ 75
Youth Coaches Session Outlines....................77-99
History of the ABCA........................................ 100

	 Pg.	 Friday Clinic Speakers

	 31	 Jay Johnson, LSU
	 33	 Tony Abbatine, Frozen Ropes
	 35	 Robert Woodard, UNC Charlotte
	 37	 Rachel Folden, New York Mets
	 39	 Diamyn Hall, Baltimore Orioles
	 41	 Karl Nonemaker, Auburn University
	 43	 Tony Clark, MLB Players Association
	 45	 Dan Perlmutter, Duke University
	 47	 Josh Jordan, LSU

	 Pg.	 Saturday Clinic Speakers

	 49	 Justin Haire, Ohio State University
	 51	 Brian Johnson, Author of Areté
	 53	 Jeremy Sheetinger, Georgia Gwinnett College
	 55	 Kyle Crookes, University of Central Missouri
	 57	 Tim Held, Archbishop Moeller High School
	 59	 Don Mattingly, Toronto Blue Jays & 

Harold Reynolds, MLB Network
	 61	 Jamie Pinzino, East Tennessee State University
	 63	 John Vodenlich, University of Wisconsin-

Whitewater
	 65	 Omar Johnson, Jackson State University
	 67	 Mitch Canham, Oregon State University

	 Pg.	 Sunday Clinic Speakers

	 69	 Conor Burke, Iona University
	 70	 Clay Cox, Paris Junior College
	 71	 Jason Whited, Centerville High School
	 73	 Mike Deegan, Denison University

	 Pg.	 Friday Clinic Speakers
	 77	 Jack Ferrick, Catchers U
	 79	 Charles Bolden, East Coast Havoc
	 81	 Jason Rathbun, St. Bonaventure University
	 83	 Cody Wheeler, Canes Baseball
	 84	 Paul Babcock, Andrew High School
	 85	 Rob Henry, Kentucky State University
	 87	 Duke Baxter & Steve Nikorak,  

Dominate the Diamond
	 Pg.	 Saturday Clinic Speakers
	 89	 Troy Marrow, Above the Shoulders
	 91	 Ryan Alexander, Bo Jackson Elite
	 93	 Dr. Steve Kelly, Foothill High School
	 95	 Chase Brewster, Texas A&M University-Texarkana
	 97	 Ryan Terrill, Georgia Gwinnett College
	 99	 Derek Stecklein, Pleasant Valley High School

Clinic Outline Directory

Youth Session Outlines

TABLE OF CONTENTS

Don’t miss the ABCA Coaches Social! It’s Friday from 4:30-6:00 p.m. among the exhibits in the ABCA Trade Show!

Create your agenda in the My ABCA Mobile App!



ICON™ -3      2-PIECE COMPOSITE      25/8”       31” 32” 33” 34”

ICON THE CHOSEN ONE™ -3      1-PIECE COMPOSITE      25/8”      31” 32” 33” 33.5” 34”

CLOUT Ai™ -3      1-PIECE ALUMINUM      25/8”       30” 31” 32” 33” 33.5” 34”

• Construction: Composite handle with composite barrel 
• In/Tense Carbon Composite: Fully engineered seamless carbon composite construction maximizes barrel size and 

performance while maintaining optimal stiffness and increased trampoline 
• Swing Weight: Tuned balance performance design provides a balanced swing weight with slight end load, best for all 

players who want maximum speed and performance 
• Zero Loss Technology: Strengthened and perfected TPU connection joint yields added durability and stiffness in 

the handle 
• Two-Piece Composite Construction: Composite handle + composite barrel created largest most forgiving barrel 

with stiffness preferred by elite hitters 
• RevGrip™: Premium grip material with unmatched tack and cushion 

• Construction: Seamless one piece composite construction
• The Chosen One-Piece Construction: Combining the best of both worlds, the Icon The Chosen One™ seamlessly 

blends an optimally flexible handle into the powerful carbon composite barrel of the Icon™, creating one of the most 
powerful experiences in BBCOR

• In/Tense Carbon Composite: Fully engineered seamless carbon composite construction maximizes barrel size and 
performance while maintaining optimal stiffness and increased trampoline

• Swing Weight: Tuned balance performance design provides a balanced swing weight with slight end load, best for all 
players who want maximum speed and performance

• RevGrip™: Premium grip material with unmatched tack and cushion

• Red Alloy+: Utilizes the most responsive aero-space grade alloy, built for performance and durability with the 
thinnest walls possible

• Swing Weight: Optimized speed performance provides an extended barrel profile with the longest sweet spot 
possible with the performance and pop of a mid-weight bat

• Generative Ai Technology: Patent pending Ai generated technology that finely tunes the performance of the bat 
1/8” by 1/8” across the entire bat providing maximum performance over a larger portion of the barrel

• One-Piece Construction: Mid-load swing weight with optimized stiffness and ultimate performance
• RevGrip™: Premium grip material with unmatched tack and cushion
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2026 Convention Schedule
All events are in the Greater Columbus Convention Center.

Thursday, January 8, 2026
	10:00 a.m.	 –	 7:00 p.m.	 Member Registration & Check-In presented by Traveling Teams	 Union Station Lobby
	 1:00 p.m.	 –	 6:00 p.m. 	 ABCA Trade Show	 Exhibit Halls A & B
	 1:00 p.m.	 –	 6:00 p.m. 	 Committee Meetings	 See Page 7
	 4:15 p.m.	 –	 5:40 p.m.	 Expo Theater Presentations	 Main Concourse (B130)
	 6:30 p.m.	 –	 9:00 p.m. 	 Coaches’ Divisional Meetings	 See Page 7
	 9:00 p.m.	 –	 11:00 p.m.	 Rookie Coaches Mentorship Panel	 Short North Ballroom B
	
Friday, January 9, 2026
	 7:00 a.m.	 –	 4:30 p.m. 	 Member Registration & Check-In presented by Traveling Teams	 Union Station Lobby
	 8:30 a.m.	 –	 4:00 p.m.	 Clinics presented by Wilson/ATEC	 Exhibit Hall C
	 9:30 a.m.	 –	 11:00 a.m.	 Spouses Breakfast	 C160
	 9:40 a.m.	 –	 4:00 p.m.	 Youth Coaches Session presented by GameChanger	 Union Station Ballroom B
	 9:40 a.m.	 –	 4:30 p.m.	 Post-Clinic Question & Answer presented by Coaches Insider	 Main Concourse (C170)
	 9:45 a.m.	 –	 3:40 p.m.	 Expo Theater Presentations	 Main Concourse (B130)
	10:00 a.m.	 –	 3:00 p.m.	 ABCA Trade Show	 Exhibit Halls A & B
	10:20 a.m.	 –	 4:30 p.m.	 Youth Session Question & Answer	 Union Station Ballroom A
	 4:30 p.m.	 –	 6:00 p.m.	 ABCA Coaches Social presented by the ABCA	 Exhibit Halls A & B
	 6:30 p.m.	 –	 9:30 p.m.	 Hall of Fame Banquet presented by C&H Baseball	 Battelle Grand Ballroom
	 7:00 p.m.	 –	 8:45 p.m.	 Baseball Operations Hot Stove Panel presented by Hilton	 Short North Ballroom B
	 9:00 p.m.	 –	 10:45 p.m.	 Pitching Hot Stove Panel	 Short North Ballroom B
	 9:00 p.m.	 –	 10:45 p.m.	 Outfield Play Hot Stove Panel	 Short North Ballroom A
	
Saturday, January 10, 2026
	 7:00 a.m.	 –	 2:00 p.m.	 Member Registration & Check-In presented by Traveling Teams	 Union Station Lobby
	 8:30 a.m.	 –	 4:50 p.m.	 Clinics presented by Wilson/ATEC	 Exhibit Hall C
	 8:30 a.m.	 –	 2:10 p.m.	 Youth Coaches Session presented by GameChanger	 Union Station Ballroom B
	 9:00 a.m.	 –	 2:00 p.m.	 ABCA Trade Show	 Exhibit Halls A & B
	 9:10 a.m.	 –	 5:20 p.m.	 Post-Clinic Question & Answer presented by Coaches Insider	 Main Concourse (C170)
	 9:10 a.m.	 –	 2:40 p.m.	 Youth Session Question & Answer	 Union Station Ballroom A
	 9:15 a.m.	 –	 1:40 p.m.	 Expo Theater Presentations	 Main Concourse (B130)
	 9:30 a.m.	 –	 12:30 p.m.	 Diversity in Baseball Committee Workshops	 Short North Ballroom B
	 2:30 p.m.	 –	 4:30 p.m.	 Youth, Travel and Academy Baseball Hot Stove Panel	 Short North Ballroom B
	 5:00 p.m.	 –	 6:45 p.m.	 Baserunning Hot Stove Panel	 Short North Ballroom A
	 5:00 p.m.	 –	 6:45 p.m.	 Leadership Hot Stove Panel	 Short North Ballroom B
	 7:00 p.m.	 –	 8:45 p.m.	 Strength & Conditioning Hot Stove Panel	 Short North Ballroom A
	 7:00 p.m.	 –	 8:45 p.m.	 Hitting Hot Stove Panel	 Short North Ballroom B
	 9:00 p.m.	 –	 10:45 p.m.	 Infield Play Hot Stove Panel	 Short North Ballroom A
	 9:00 p.m.	 –	 10:45 p.m.	 Catching Hot Stove Panel	 Short North Ballroom B
	
Sunday, January 11, 2026
	 8:30 a.m. 	 –	 11:10 a.m.	 Clinics presented by Wilson/ATEC	 Exhibit Hall C
	 9:10 a.m.	 –	 11:40 a.m.	 Post-Clinic Question & Answer presented by Coaches Insider	 Main Concourse (C170)
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Post-Clinic Q&A Sessions
Following each presentation, a Question & Answer Session will 
be held in the Main Concourse across from the Clinic Hall. You 
may exit and re-enter through the rear doors of the Clinic Hall.

Friday, January 9, 2026
8:30 a.m.	 Welcome, Awards Presentation & Leadoff
	 Jay Johnson, LSU
	 Building a Championship Program

9:40 a.m.	 Tony Abbatine, Frozen Ropes
	 The Swing Works, Your Eyes Don’t! Swing Decisions 

and Chase Rates Matter

10:20 a.m.	 Robert Woodard, UNC Charlotte
	 Charlotte’s Balanced Attack: GTO Meets Exploitative 

Pitching

11:00 a.m.	 Rachel Folden, New York Mets
	 Hitting Coaches: Therapists in Disguise

11:40 a.m.	 Lunch Break

12:40 p.m.	 Diamyn Hall, Baltimore Orioles
	 Coaching the Mental Game: Skill Acquisition from 

the Neck Up

1:20 p.m.	 Karl Nonemaker, Auburn University
	 Infield Training That Translates to In-Game 

Performance

2:00 p.m.	 Tony Clark, MLB Players Association
	 Protecting America’s Pastime

2:40 p.m.	 Dan Perlmutter, Duke University
	 Turning Strength into Power: Data-Driven, Velocity-

Based Training for Player-Specific Development

3:20 p.m.	 Josh Jordan, LSU
	 Grit Meets the Gear: The Powerhouse of Catching	

Saturday, January 10, 2026
8:30 a.m.  	Justin Haire, Ohio State University
	 Hard To Kill: Building a Bulletproof Pressure-Driven 

Offense

9:10 a.m. 	 Brian Johnson, Author of Areté
	 Forge Antifragile Confidence

9:50 a.m.	 Jeremy Sheetinger, Georgia Gwinnett College
	 IT: The Thin Line Between Where We Are and Where 

We Want to Go

ABCA CLINIC SCHEDULE
Clinics presented by Wilson/ATEC

Saturday, January 10 (continued)

10:30 a.m.	 Kyle Crookes, University of Central Missouri
	 Winning 90 Feet at a Time: A Systems Approach to 

Aggressive Baserunning

11:10 a.m.	 Lunch Break

12:50 p.m.	 Tim Held, Archbishop Moeller High School
	 Unlocking the Power of a Dynamic Offense

1:30 p.m.	 Don Mattingly, Toronto Blue Jays  
& Harold Reynolds, MLB Network

	 Keeping Hitting Simple

2:10 p.m.	 Jamie Pinzino, East Tennessee State University
	 Evaluating Pitchers and Creating an Efficient 

Feedback Loop

2:50 p.m.	 John Vodenlich, Univ. of Wisconsin-Whitewater
	 Fundamental Baseball That Wins Games

3:30 p.m.	 Omar Johnson, Jackson State University
	 Using Bunting to Create Offense

4:10 p.m.	 Mitch Canham, Oregon State University
	 Growth Through Player Development Plans

Sunday, January 11, 2026
8:30 a.m.	 Conor Burke, Iona University
	 Using Pillars to Organize Outfield Development

9:10 a.m.	 Clay Cox, Paris Junior College
	 Developing Dynamic Infielders: The Power of 

Athletic Freedom

9:50 a.m.	 Jason Whited, Centerville High School
	 Creating Outs That Win the Game: A Deep Dive 

Into Pickoffs

10:30 a.m.	 Mike Deegan, Denison University
	 Culture, Training Environments and Competition:  

A Systematic Approach to Development
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2026 Convention Meeting Schedule
All events are in the Greater Columbus Convention Center.

Thursday, January 8, 2026
	 Time	 Committee Meeting/Function	 Room
	 9:00 a.m.	 NAIA-BCA Voters and Chairs Breakfast	 B240
	 10:30 a.m.	 NAIA-BCA Past Presidents	 B232
	 11:00 a.m.	 NJCAA Hall of Fame Committee	 A210
	 1:00 p.m.	 ABCA Ethics in Coaching Award Committee	 A112			 
	 1:00 p.m.	 NAIA Rules	 B242
	 1:00 p.m.	 NJCAA Executive Committee	 A211
	 2:00 p.m.	 ABCA Competition & Rules Committee	 A114
	 2:00 p.m.	 ABCA Hall of Fame Committee	 A110
	 2:00 p.m.	 ABCA Lefty Gomez Award Committee	 A111
	 2:00 p.m.	 ABCA Youth & Travel Baseball & Research Committees	 A122
	 2:15 p.m.	 NAIA Tournament Procedures	 B240		
	 2:30 p.m.	 ABCA High School All-America & Divisional Chairs	 A212
	 3:30 p.m.	 ABCA Editorial Committee	 A113
	 4:00 p.m.	 NAIA Business Caucus	 B230
	 4:30 p.m.	 ABCA High School Playing Rules Committee	 A123
	 4:30 p.m.	 ABCA Youth & Travel Baseball Service Award Committee	 A212		
	 5:15 p.m.	 NAIA - Chicagoland Collegiate Athletic Conference	 B232
	 5:15 p.m.	 NAIA - Mid-South Conference	 B233
	 5:15 p.m.	 NAIA - Frontier Conference	 B234

Coaches’ Divisional Meetings - You are encouraged to attend your division’s meeting!
	 5:45 p.m.	 NAIA Coaches Meeting	 C150
		  Presented by eTeamSponsor	
	 6:30 p.m.	 NCAA Div. I, II & III Rules Meeting	 Union Station Ballroom B	
	 6:30 p.m.	 NJCAA Coaches Meeting	 C160
		  Presented by eTeamSponsor	
	 6:30 p.m.	 Pacific Association Division Coaches Meeting	 B144
	 6:30 p.m.	 International Coaches Meeting	 B140	
	 6:30 p.m.	 High School, Youth & Travel Baseball Coaches Meeting	 Short North Ballroom B
		  Recruiting Seminar: What Coaches are Looking For	
		  Presented by PlayMetrics	
	 7:15 p.m.	 Youth & Travel Baseball Coaches Meeting	 Short North Ballroom B
	 7:15 p.m.	 High School Coaches Meeting	 Short North Ballroom A
	 7:15 p.m.	 NCAA Div. I Coaches Meeting	 Union Station Ballroom B
	 7:15 p.m.	 NCAA Div. II Coaches Meeting	 Union Station Ballroom A
	 7:15 p.m.	 NCAA Div. III Coaches Meeting	 Union Station Ballroom C

	 9:00 p.m.	 Fellowship of Christian Athletes Coaches Huddle	 C172

Friday, January 9, 2026
	 Time	 Committee Meeting/Function	 Room
	 9:00 p.m.	 Fellowship of Christian Athletes Coaches Huddle	 C172

Saturday, January 10, 2026
	 Time	 Committee Meeting/Function	 Room	
	 7:00 a.m.	 Fellowship of Christian Athletes Breakfast	 Battelle Grand Ballroom
	 8:00 a.m.	 ABCA Diversity in Baseball Committee	 Short North Ballroom A
	 5:30 p.m.	 Mass sponsored by the Assoc. of Catholic Coaches & Athletes	 C150
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Expo Theater Presentation Schedule
Thursday, January 8, 2026
HeyBLU
3:30 p.m. - 4:10 p.m.
The Data-Driven Coaching Revolution: Owning the 17 Inches. 
Getting the Truth. Building the Future of Amateur Baseball
Rob Regan, Founder/CEO, HeyBLU; Jonathan Parkhurst, Co-Founder 
CRO, HeyBlu; Steve Hammond, Head Coach, Miramonte High (CA)

HiCast Sports
4:15 p.m. - 4:55 p.m.
Grow Your Program or Venue with Professional-Grade Livestreaming 
that Engages Fans and Attracts Sponsors
Stephanie Calabrese, Co-Founder & COO, HiCast Sports Network

Team Sports Consulting Group
5:00 p.m. - 5:40 p.m.
Relational Science Advantage®: Modern Coaching for Today’s Athlete
Kevin Burr, President/CEO, Team Sports Consulting Group; 
Travis Davidson, Vice President of Business Development, Team 
Sports Consulting Group

Friday, January 9, 2026
Shaw Sports Turf
9:45 a.m. - 10:25 a.m.
Turf, Performance and Wellness: Setting Elite Standards for the 
Future of Baseball
Dr. Trey Brindle, Director of Research and Development, Shaw Sports 
Turf; Matt Donahue, Vice President of Baseball, Shaw Sports Turf; 
Jamie Reed, Senior Director of Medical Operations, Texas Rangers

Playbook365
10:30 a.m. - 11:10 a.m.
SportID: Verified. Centralized. Simplified.
Billy Becher, Founder, Playbook365; Nelson Gord, National Sales 
Director, Playbook365

Core Energy Belt
11:15 a.m. - 11:55 a.m.
Buckle Up Coaches! Optimize Your Baseball Performance with 
Advanced Belt Technology
Dr. Ryan Crotin, Ph.D, CSCS, RSCC, Core Energy Independent 
Researcher; Rob Ducey, Former MLB Player; Travis Miller, Director of 
Sales, Core Energy Belt; Ryan Weiss, Pitcher, Hanwha Eagles (KBO)

PitchCom
12:00 p.m. - 12:40 p.m.
Leveraging Electronic Signal Calling to Improve Execution and 
Performance
Jon Updike, Vice President of Customer Relations, PitchCom; 
John Hendricks, Advisor

Rapsodo
12:45 p.m. - 1:25 p.m.
Coaching with Confidence: Leveraging Rapsodo Data Across All Levels
Trevor Charpie, Head Baseball Coach, Youngstown State 
University; Brian Page, MLB/Key Accounts Manager, Rapsodo; 
Craig Rogers, Head Baseball Coach, Milan High School (TN); 
Brent McNeil, Associate Head Coach, Lake Erie College

GREATER COLUMBUS CONVENTION CENTER  //  MAIN CONCOURSE (B130)

Friday, January 9, 2026 (continued)
eTeamSponsor
1:30 p.m. - 2:10 p.m.
How Championship Programs Turn Fundraising into Their 
Competitive Edge
Lyndon Coleman, Pasco-Hernando State College; John Knott, 
Mt. San Antonio College; Corby McGlauflin, Briar Cliff 
University; Larry Turner, Owasso High School

GameChanger
2:15 p.m. - 2:55 p.m.
The Future is Now: Accessible Tech Transforming Youth Baseball
Mike Donfrancesco, CEO & Founder, HitTrax; Tanner German, 
General Manager, TheStack; Steve Goody, CEO, Pocket Radar; 
Bobby Tewksbary, Co-Founder & Chief Product Officer, Peletero; 
Alex Trezza, Sr. Manager of Business Development, GameChanger

ATEC/Wilson Sporting Goods
3:00 p.m. - 3:40 p.m.
Training Today’s Players with the ATEC M3X 2.0
Alex Hale, Founder, CHIPS Performance Training 

Saturday, January 10, 2026
Baseline
9:15 a.m. - 9:55 a.m.
The Secret Weapon That Separate $100K Facilities from $1M Facilities
Eli Herrick, Founder & CEO, Baseline; Zack Ladner, COO, 
Baseline; Patrick Stanley, Founder, Complete Game LLC.

HitTrax
10:00 a.m. - 10:40 a.m.
Data-Driven Swing Decisions: Leveraging the Point of Impact with 
Driveline
Travis Fitta, Hitting Coordinator, Driveline Baseball

PureTorque
10:45 a.m. - 11:25 a.m.
Prepping for Competition – Increasing Spinal Mobility to Reduce 
Arm Strain
J Braun, Inventor, PureTorque; Ryan McWilliams, Founder, BSF 
Pitching Performance, Bo Jackson’s Sports Domes

Pocket Radar
11:30 a.m. - 12:10 p.m.
Coaching with PLUS: A Platform That Transforms Practice & In-
Game Performance
Steve Goody, CEO, Pocket Radar; Alex Trezza, Sr. Manager of 
Business Development, GameChanger

Full Swing
12:15 p.m. - 12:55 p.m.
Full Swing KIT: The New Standard in Baseball
Kyle Attl, Director of Strategic Partnerships-Baseball, Full Swing; 
Ryan Reinsel, General Manager-Baseball Operations, Full Swing

Driveline Baseball
1:00 p.m. - 1:40 p.m.
Driveline Baseball: Launchpad
Mike Rathwell, CEO, Driveline Baseball
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ABCA TRADE SHOW 
EXHIBITOR GUIDE

EXHIBITOR HOURS

EXHIBIT HALLS A-B  //  GREATER COLUMBUS CONVENTION CENTER

Thursday, January 8
Friday, January 9

ABCA Coaches Social

Saturday, January 10

1:00 p.m. - 6:00 p.m.
10:00 a.m. - 3:00 p.m.
4:30 p.m. - 6:00 p.m.
9:00 a.m. - 2:00 p.m.

100% – 1209
San Diego, CA
619-876-4202
Frank Schrantz
frank@100percent.com
100percent.com

3N2 Sports – 2700
Maitland, FL
407-862-3622
Jeffery Meads
sales@3n2sports.com
3n2sports.com

431 Sports – 1560
Hillsborough, NC
727-543-7982
Evan Hayon
ehayon@sportsendeavors.com
431sports.com

4D Motion Sports – 2257
Allendale, NJ
917-553-0596
David Todhunter
david@4dmotionsports.com
4dmotionsports.com

4Most Sport Group – 1559
Grove City, PA
724-870-4249
Christie Fromm
ross@4mostsport.com
4mostsport.com

5ive Tool Baseball Academy – 2260
San Diego, CA
858-449-2696
Jared Eichelberger
playball@5ivetool.com
5ivetool.com

64 Analytics – 2739
Orlando, FL
479-200-5008
Jason Ratcliff
jasonr@64analytics.com
64analytics.com

643 Charts – 2052
Olympia, WA
903-399-3654
Timothy Kuhn
tim@643charts.com
643charts.com

6Tool – 1656
Potomac, MD
617-429-4805
Chris Hayes
info@6-tool.com
6-tool.com

9 Strap – 2159
San Clemente, CA
949-378-6308
Ryan Vaughn
ryan@9strap.com
9strap.com

99Pledges – 912
Palo Alto, CA
650-594-6122
Steve Peirce
steve@99pledges.com
99pledges.com

A1 Glove Repair – 2818
Parma, OH
440-655-2674
Gordon King
gking@a1gloverepair.com
a1gloverepair.com

AccuShag – 2327
Medford, OR
541-690-8121
Erin Parent
russell.hodgdon@gmail.com
accushag.com

Accusplit – 1006
Pleasanton, CA
925-290-1900
Barb Jacobs
busdev@accusplit.com
accusplit.com

Adinext Enterprises – 2361
Punjab, Pakistan
92-333-294197
Qadeer Nawaz Ghumman
sales@adinext.com
adinext.com

Aero-Swing – 2753
Louisville, KY
502-712-1104
Bill Orosz
bill@aero-swing.com
aero-swing.com

Airwaav – 2716
Louisville, KY
855-253-4680
Matt White
sales@airwaav.com
airwaav.com

Akadema – 2803
Hoho-Kus, NJ
973-304-1470
Kris Totten
lawrence@akademapro.com
akademapro.com

Alaska Baseball League – 1854
Palmer, AK
907-745-6401
Pete Christopher
generalmgrminers@gmail.com
alaskabaseballleague.org

All-Pro Tactical – 1432
Virginia Beach, VA
757-615-9982
David Bohannon
info@allprotactical.com
allprotactical.com

All-Star Sporting Goods – 2821
Leominster, MA
800-777-3810
Brad Jurga
bjurga@all-starsports.com
all-starsports.com

Allied Powers – 1952
Las Vegas, NV
702-283-6401
Josh Greenman
alliedpowersllc@gmail.com
emp10.com

Amaze Awards – 1852
Chehalis, WA
360-262-6477
Justin Colebrissi
justin@amazeawards.com
amazeawards.com

American Baseball and Softball – 1114
Wharton, TX
979-532-8155
Joe Sliepka
sales@muhltech.com
muhltech.com

American Specialty Insurance – 1657
Fort Wayne, IN
765-490-9256
Haley Agnew
hagnew@americanspecialty.com
americanspecialtyexpress.com

AMTI Force & Motion – 2713
Watertown, MA
617-926-6700
Terry Giordano
terryg@amtimail.com
amti.biz

Ankored – 1457
Washington, DC
508-290-8363
Christa Watson
cwatson@ankored.com
ankored.com



www.ABCA.org   //   @ABCA1945   //   #ABCA2026 11

Ares Sportswear – 958
Hilliard, OH
614-767-1950
Jeffrey Davis
jdavis@areswear.com
areswear.com

Argent Sports – 2537
Missouri Valley, IA
402-639-8979
Sheila Powell
argentsports@gmail.com
argentsports.com

Arizona Fall League/Desert 
Invitational - MLB – 1910
Tempe, AZ
603-578-0764
Donna Petersen
donna.petersen@mlb.com
mlb.com/arizona-fall-league

ArmCare.com – 2317
Lakewood, CO
303-403-0126
Duggan Moran
duggan@crossoversymmetry.com
armcare.com

Armilla Tech – 1259
Salmon Arm, BC, Canada
520-255-2318
Lance Heron
l.heron@armillatech.com
armillatech.com

Armored Heat – 1354
Glendale, AZ
559-723-2132
Ryan Yoshida
ryan@armoredheat.com
armoredheat.com

Assignr – 1609
Rochester, NY
585-542-4211
Jeff Wigal
jeff@assignr.com
assignr.com

AstroTurf – 2517
Dalton, GA
800-723-8873
Aaron Klotz
aaron.klotz@astroturf.com
astroturf.com

Association of Catholic Coaches 
and Athletes – 2630
Wetumpka, AL
334-676-0434
Barry Dean
bdean@accanda.org
accanda.org

Athletes In Action Baseball / Jesus 
Won Apparel – 2249
Xenia, OH
937-352-1000
Jason Lester
jason.lester@athletesinaction.org
aiabaseball.org

AthletesGoLive – 1149
Alpharetta, GA
832-423-3554
Christy Connor
christy@athletesgolive.com
athletesgolive.com

AWRE Sports – 1837
Morristown, TN
570-561-4828
Ken Spangenberg
ken@awresports.com
awresports.com

Axe Bat – 1000
Kent, WA
253-653-6579
Rusty Trudeau
rustyt@badensports.com
axebat.com

AXIO Centripetal Training – 937
Park City, UT
435-901-1139
Sue Bezemer
ted@axiotraining.com
axiotraining.com

B45 – 2525
Quebec City, QC, Canada
888-669-0145
Marie-Pier Gosselin
vlemieux@b45baseball.com
b45baseball.com

Backyard Bats – 2562
Troy, MI
519-818-9525
Ryan Lapensee
paul@backyardbats.com
backyardbats.com

Ballparks of America – 1741
Branson, MO
417-464-6333
Wade Early
wearly@ballparksofamerica.com
ballparksofamerica.com

Baron Championship Rings – 2163
Tecumseh, ON, Canada
866-944-4089 x116
Paul Lamantia
paul@baronrings.com
baronrings.com

Baseball Flows App – 1263
Riverside, CA
909-262-5768
Dr. Ismael Gallo
dr.ismaelgallo@gmail.com
baseballflows.com

Baseballieve – 1049
Reno, NV
775-722-3416
Rebecca Young
cakes@hitnukes.com
hitnukes.com

Baseline – 1008
Antioch, TN
206-817-1534
Elijah Herrick
eli@statstak.io
baselinepro.com

Batbox – 1509
Addison, TX
682-465-1863
Bishop Turon
bturon@batbox.com
batbox.com

Bats - Sydex Sports – 2452
Wyoming, MI
800-733-4023
Dan Defilippo
joe@sydexsports.com
sydexsports.com

Beam Clay / Partac Peat – 1353
Great Meadows, NJ
908-637-4191
Denise Pierce
denise@partac.com
beamclay.com

Berg Bat Company – 1861
Colorado Springs, CO
719-522-3808
Trevor Goldberg
trevor@bergbat.com
bergbat.com

Bertec – 1362
Columbus, OH
978-210-9480
Bill Burns
bill.burns@bertec.com
bertec.com

Best Kick Smash Sports – 2808
Punjab, Pakistan
92-332-8732833
Abrar Ahmed
bkssports@yahoo.com

Better Baseball / Bullet L Screens – 2507
Marietta, GA
404-467-4213
Taylor Forrester
taylor@betterbaseball.com
betterbaseball.com

Big League Ballpark – 1912
Sausalito, CA
415-342-5853
Jonathan Parkhurst
jp@bigleagueballpark.com
bigleagueballpark.com

Birdman Bats – 2712
Redwood City, CA
609-780-3671
Gary Malec
gary@birdmanbats.com
birdmanbats.com

Blast Athletics – 1152
Santa Ana, CA
929-322-4007
Thomas Powell
support@blastathletics.com
blastfundraising.com

BNH INC – 2839
Seoul, South Korea
82-2-372-3365
Hoya Lee
hoya@bnhsports.com
bnhinc.co.kr

Bond Sports – 2325
Boca Raton, FL
651-269-8514
Andy Oelker
andy.oelker@bondsports.co
facilities.bondsports.co

Boombah – 1130
Yorkville, IL
815-941-1431
Dawn Behrens
dawn.behrens@boombah.com
boombah.com

Booster – 1441
West Hollywood, CA
213-840-3003
Ryan Simkin
ryan@booster.club
booster.club

Bownet Sports – 2213
Camarillo, CA
805-322-8844
Dave Pherrin
davepherrin@bownet.net
bownet.net

BP Zones™ – 2634
Shingle Springs, CA
916-396-4757
Dan Vetter
info@bpzones.com
bpzones.com
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CapX – 1039
Provo, UT
970-393-2054
Amanda Neal
amanda@capxlab.com
capxlab.com

Casmium Sports Analytics – 914
West Des Moines, IA
515-954-8444
Henry Shires
henry@casmium.com
casmium.com

CEI (SEIKO & Ultrak) – 1437
Gardena, CA
310-630-1690
Sean Craig
scraig@cei-ultrak.com
stopwatches.com

Celo Nutrition – 2333
Miami, FL
201-519-0086
Lucas Costello
lucas0costello@gmail.com
celonutrition.com

Champro – 1107
Bannockburn, IL
847-279-2600
Robb Stephenitch
rstephenitch@champrosports.com
shop.champrosports.com

Chandler Bats – 1525
Port St. Lucie, FL
561-377-8159
Ben Chase
garrik.napier@chandlerbats.com
chandlerbats.com

Changeup Circle – 2262
Sanibel, FL
413-250-3736
Joseph Dushane
basicbaseball@msn.com
changeupcircle.com

Chinook Seedery – 1659
Austin, TX
865-321-0708
Brandon Beaverson
brandon@chinookseedery.com
chinookseedery.com

Cimarron Sports – 2454
Tulsa, OK
918-301-3610
Brooks Robison
brooks@cimarronsports.com
cimarronsports.com

CleanFuego – 905
Rockville, MD
703-300-0622
Mike McGuiness
sales@cleanfuego.com
cleanfuego.com

Clell Wade Coaches Directory – 1813
Cassville, MO
877-386-4840
Jennifer Mann
jennifer@coachesdirectory.com
coachesdirectory.com

CoachComm – 2449
Auburn, AL
334-321-2300
Debbie Hamby
sales@coachcomm.com
coachcomm.com/baseball

Cooperstown Bat Co. – 1653
Cooperstown, NY
607-547-2415
Tim Haney
connie@cooperstownbat.com
cooperstownbat.com

Core Energy Belt – 1348
Lake Forest, CA
949-557-7608
Travis Miller
travis@coreenergybelt.com
coreenergybelt.com

Crossbar, a PlayMetrics 
Company – 2341
Morrisville, NC
919-636-3459
Kiersten Hoffman
elowe@playmetrics.com
playmetrics.com

CT4 Sports – 1456
Bedford, TX
817-808-8144
Chris Trevino
info@ct4sports.com
ct4sports.com

Decker Sports – 949
Omaha, NE
402-571-6409
Traci Grummert
denise.fisher@deckersports.com
deckersports.com

DeVo Bats – 2707
Kennewick, WA
509-628-7073
Jordan Devoir
jdevo@devobats.com
devobats.com

Diamond Pro – 2049
Arlington, TX
800-228-2987
Rene Asprion
rasprion@diamondpro.com
diamondpro.com

Diamond Sports – 1117
Irvine, CA
949-409-9300
teamdiamond@diamond-sports.com
diamond-sports.com

Diamond Sunwear – 2602
Kirkland, WA
425-800-0799
Tim Anderson
team@diamondsunwear.com
diamondsunwear.com

Diamond View Analytics – 1052
Edmond, OK
903-714-3752
Wade Elliott
elliott.4518@gmail.com
diamondview.ai

Dominate the Diamond / Slide 
MVP – 1453
Bridgewater, NJ
908-327-4233
Steve Nikorak
s.nikorak@gmail.com
dominatethediamond.com

Dominican Baseball Camp – 900
Charlottesville, VA
434-466-2128
Sam Lebeau
sam@dominicanbaseballcamp.com
dominicanbaseballcamp.com

Double Good – 2831
Burr Ridge, IL
708-220-1570
David Lenti
david.lenti@doublegood.com
doublegood.com

Driveline Baseball – 1941
Kent, WA
425-523-4030
Emily Coolbaugh
emily@drivelinebaseball.com
drivelinebaseball.com

DS Sports – 2401
Sanford, FL
407-694-6511
Ann Cross-Codron
annie@dssports.com
dssports.com

Dynasty Baseball – 1053
Suwanee, GA
678-477-1040
Brian Breslin
dugout@dynastybaseball.us
dynastybaseball.us

BSN Sports – 1106
Farmers Branch, TX
800-527-7510
Jenn Halze
jhalz@bsnsports.com
bsnsports.com

Burbank Sport Nets – 2225
Jacksonville, FL
866-349-0057
Rusty Green
rusty@burbanksportnets.com
burbanksportnets.com

Burghardt Sporting Goods – 2154
New Berlin, WI
262-790-1170
Kevin Murphy
teamsales@bsg1881.com
burghardtsportinggoods.com

C&H Baseball – 2409
Lakewood Ranch, FL
941-727-1533
Danielle Huff
danielle@chbaseball.com
chbaseball.com

C3 Recruits – 1663
San Marcos, CA
619-471-7375
Joey Centanni
joey@c3recruits.com
c3recruits.com

Campus Box Media – 2060
Fort Worth, TX
817-691-9847
Kyleigh Talbott
ktalbott@grassrootsmediaco.com
campusboxmedia.com

Cap America – 2601
Fredericktown, MO
931-212-7163
Gerald Pinkley
timn@capamerica.com
capamerica.com

Capelli Sport – 2453
New York, NY
469-369-6264
Brent Flynn
brent.flynn@capellisport.com
capellisport.com
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eTeamSponsor – 1424
Concord, CA
510-710-7321
Tyler Tavares
tyler@eteamsponsor.com
eteamsponsor.com

Exxentric – 2806
Stockholm, Sweden
503-889-0198
Aidan Corrigan
aidan.corrigan@exxentric.com
exxentric.com

Fellowship of Christian 
Athletes – 1760
Denton, TX
940-395-1165
Ron Frank
tswartz@fca.org
fca.org

Field of Play – 2838
Chardon, OH
440-479-8639
Rena Stoddard
steve@myfieldofplay.com
myfieldofplay.com

FieldTurf – 2141
Calhoun, GA
800-724-2969
Zak Sigler
jed.easterbrook@fieldturf.com
fieldturf.com

Firecracker Sports – 2548
Cumberland, RI
401-595-0233
Mark Cooke
operations@firecrackersports.com
firecrackersports.com

Fisher Athletic – 2731
Salisbury, NC
800-438-6028
Zeb Link
zeb.link@fisherathletic.com
fisherathletic.com

Flex Mvmt – 2156
San Diego, CA
619-723-8880
Robert Peritz
rperitz@flexmvmtfitness.com
flexmvmtfitness.com

FlightScope – 2432
Orlando, FL
407-967-7121
Beck Wheeler
beck.wheeler@flightscope.com
baseball.flightscope.com

Fly Sportz – 962
Punjab, Pakistan
92-345-6994090
Hussnain Ali
flysportz0@gmail.com
fly-sportz.com

Franklin Sports – 1815
Stoughton, MA
540-315-6529
Austin Hartsook
ahartsook@franklinsports.com
franklinsports.com/custom

Full Swing Sports – 2101
Carlsbad, CA
858-304-5527
Justin Fierro
justin.fierro@fullswinggolf.com
fullswinggolf.com

Fund Crazr – 2840
Oakmont, PA
412-728-2614
Rob Sawhook
rob.sawhook@fundcrazr.com
fundcrazr.com

Fundraising University – 2553
Overland Park, KS
980-412-2040
Steven Shannon
mbahun@fundraisingu.net
fundraisingu.net

FungoMan – 917
Richardson, TX
318-208-2440
Christine Cucjen
christine.cucjen@fungoman.net
fungoman.com

G Sports – 2659
Punjab, Pakistan
92-300-6124507
Muhammad Shahzad
shahzad.gsports@gmail.com
g-sports.biz

G Tee – 1953
Ocala, FL
352-622-3271
Jason Gangelhoff
info@gteeusa.com
gteeusa.com

G-Form – 2430
Providence, RI
401-250-5555
George Kline
gkline@g-form.com
g-form.com

Game Day Signals – 1748
McDowell, VA
540-212-4148
Kevin Malay
support@gamedaysignals.com
gamedaysignals.com

GameChanger – 2025
New York, NY
202-642-5333
Allyssa Cronin
help@gc.com
gc.com

Gamemaster Athletic – 938
West Chester, OH
859-746-9800
Zach Hile
zach@gamemasterathletic.com
gamemasterathletic.com

GameRun – 2524
New York, NY
973-896-2866
Kapil Rathi
kapil@gamerun.ai
gamerun.ai

gearUP – 2531
Hillsboro, OR
503-747-5032
Alex Valentine
kschweigert@gearupsports.net
gearupwithus.com

Gill Athletics – 1563
Champaign, IL
217-367-8438
Dave Myers
dmyers@gillathletics.com
gillathletics.com

Glomar USA – 1233
Seal Beach, CA
310-502-4764
Jon Minter
jon@glomarusa.com
glomarusa.com

Glover’s Scorebooks – 2607
Waco, TX
254-776-0580
Tracy Saul
tracysaul@fraziersports.com
glovers-scorebooks.com

Goat Boxco – 1258
Charlotte, NC
512-800-9714
Darren Kazmierczak
dkazmierczak@goatboxco.com
goatboxco.com

GoPledge – 1553
Houston, TX
346-515-5722
Laurie Seeber
info@gopledge.com
gopledge.com

GoRout – 1541
Rochester, MN
866-777-1448
Adam Bourassa
adam@gorout.com
gorout.com

GrandStand Buckets – 2624
West Lafayette, IN
765-430-0597
Rod Hainje
info@grandstandbuckets.com
grandstandbuckets.com

Great Ape Grips – 1961
Godfrey, IL
618-960-4167
Brent Gibbs
brent.gibbs@greatapegrips.com
greatapegrips.com

Great Lakes Summer Collegiate 
League – 1615
Troy, OH
937-308-1536
Deron Brown
glsclcommish@gmail.com
glscl.org

Guard Up By Mcswinners – 2842
Seoul, South Korea
82-109-7502788
Min Cheol Kim
mckayson@kakao.com
guardupstore.com

Hakusoh Bat – 2256
Palmetto Bay, FL
647-892-6151
Koji Yamane
info@hakusohbat.com
sparkslugger.com

Hall of Fame Plaques and 
Signs – 2359
Danville, IL
217-446-8313 x107
Blake Swinford
blake.swinford@hofplaques.com
halloffameplaques.com
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Hasty Awards – 1256
Ottawa, KS
800-448-7714
Derrick Wilde
derrick@hastyawards.com
hastyawards.com

HiCast Sports Network – 1661
Monroe, GA
404-861-5640
Stephanie Calabrese
scalabrese@hicastsports.com
hicastsports.com

Hit Anywhere – 2827
Hayward, CA
510-244-9940
Charles Witherspoon
chuck@hitanywhere.com
hitanywhere.com

Hitting Approach – 1613
Lancaster, PA
717-468-8195
Jonathan Shehan
stats@hittingapproach.com
hittingapproach.com

HitTrax – 1025
Northborough, MA
866-448-8729
Tom Stepsis
tstepsis@hittrax.com
hittrax.com

Honey Stinger – 1649
Steamboat Springs, CO
866-464-6639
Luke Cherry
teamsales@honeystinger.com
honeystinger.com

Hour-A-Thon – 1916
Tualatin, OR
503-486-5432
Michael Braunstein
mbraunstein@hourathon.com
hour-a-thon.com

HRD Bat Co. – 1460
Woodstock, ON, Canada
519-608-7412
Trevor Oakes
trevor@hrdbatco.com
hrdbatco.com

Hudl – 1101
Lincoln, NE
866-851-7148
Hannah Erst
marketing.events@hudl.com
hudl.com

Hype Socks – 2556
Columbus, OH
855-497-3769
Luke Griffith
sales@hypesocks.com
hypesocks.com

Inland Tarp & Liner – 2152
Moses Lake, WA
509-760-6314
Jenn Olson
matthewp@inlandtarp.com
inlandtarp.com

Jackie Robinson Training Complex – 1957
Vero Beach, FL
772-257-8557
Jeff Biddle
jeff.biddle@mlb.com
jackierobinsontrainingcomplex.com

Jaeger Sports – 1463
Los Angeles, CA
310-665-0746
Sarge Dixon
china@jaegersports.com
jaegersports.com

Japanese Baseball Gear – 965
Harbor City, CA
310-213-6589
Shunji Fujita
sfujita@arigato39usa.com
japanesebaseballgear.com

Jax Athletics – 1536
Tinley Park, IL
708-710-5102
Troy Payton
troy@jaxathletics.com
jaxathletics.com

Jaypro Sports – 1138
Waterford, CT
860-447-3001
Doreen Fratoni
info@jaypro.com
jaypro.com

JH Performance – 2434
San Diego, CA
614-365-1369
Jake Hale
jake3hale@gmail.com
jhprogloves.com

Jugs Sports – 1901
Tualatin, OR
503-692-1635
J.R. Reichenbach
jr@jugssports.com
jugssports.com

Kilogear – 2834
Los Angeles, CA
914-384-1673
Tanya Messina
tanya@kilogear.com
kilogear.com

Kimtex Sports – 1963
Punjab, Pakistan
92-332-2775151
Shiraaz Imtiaz Eunice
kimtexsports@gmail.com
kimtexsports.com

KMI Sports Construction – 2833
Dripping Springs, TX
830-613-8728
Clint Baty
clintbaty32@gmail.com
kmiconnect.com

Krato Sports – 2057
Hicksville, OH
419-438-6519
Rick Weaver
rweaver@kratosports.com
kratosports.com

KROSS Baseball – 2357
Seoul, South Korea
82-102-2584879
Brian Cho
brian.krossbaseball@gmail.com

Launchpad Thumb Guard – 1752
Portland, ME
207-518-8146
Chris Cohen
support@launchpadthumbguard.com
launchpadthumbguard.com

LeagueApps – 1141
New York, NY
631-291-2336
Alex Arena
aarena@leagueapps.com
leagueapps.com

Lee County Sports 
Development – 1430
Fort Myers, FL
239-533-5273
Jeff Mielke
cbuchanan@leegov.com
leecountysports.org

Legacy GameScore – 2715
Floyds Knobs, IN
812-921-9596
Michael Minahan
mike@mjminahan.com
legacygamescore.com

Levinson Athletics – 2829
Roswell, GA
404-591-2915
Taylor Levinson
admin@levinsonathletics.com
levinsonathletics.com

Legendary Headwear – 2424
Bentonville, AR
479-464-9991
Nate Currier
teamsales@ocsports.com
team.outdoorcap.com

Light Attack – 1860
Hilliard, OH
614-206-1467
Bryce Fisher
bfforgeahp24@icloud.com
thelightattack.com

Line to Line – 1552
Columbia, TN
931-380-0023
Steven Dodson
steven@linetoline.com
linetoline.com

Live Arm – 2632
Wilmington, DE
302-605-1855
Jen Andrisani
admin@live-arm.com
live-arm.com

LRP Matting – 2064
Coldwater, OH
419-268-4781
Katrina Zimmerman
katrina@lrpmatting.com
drirubber.com/lrpmatting

Mar-Co Clay Products – 2062
Fredericktown, OH
866-344-9362
Dale Horst
info@marcoclay.com
marcoclay.com

Marc Pro – 2253
Huntington Beach, CA
855-627-2776
Katie Overall
contact@marcpro.com
marcpro.com

Markizeo Sports – 2460
Punjab, Pakistan
92-300-6127805
Mr Gulfam Hassan
info@markizeo-sp.com
markizeo-sp.com

Markwort Sporting Goods Co. – 2631
St. Louis, MO
314-942-1199
Brett Markwort
brett@markwort.com
markwort.com
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ProfessionalsProfessionalsProfessionalsProfessionalsProfessionals

Marucci – 1625
Baton Rouge, LA
225-291-2552
Chris Prothro
cprothro@maruccisports.com
maruccisports.com

MARV Training – 2001
Cleveland, TN
423-716-0646
Caleb Longley
caleb@marvtraining.com
marvtraining.com

Master Pitching Machine – 2759
Kansas City, MO
816-452-0228
Georgiana Corley
patrick@masterpitch.com
masterpitch.com

Mavic Sports – 2528
Punjab, Pakistan
92-333-8688006
Khizar Iqbal
info@mavicsports.com
mavicsports.com

MaxBP / Frost Gear / 
HeavySwing – 1425
Portland, OR
800-444-6789
Neil Mcconnell
coach@maxbp.com
maxbp.com

Maye-Williams Active – 1714
Los Angeles, CA
619-709-7315
Shaun Williams
active@mayewilliams.com
mayewilliams.com

MAZCAP by Hard Headed 
Solutions – 2463
Magnolia, TX
406-855-2234
Jeff Mazzoccoli
d.mazz@hardheadedsolutions.com
themazcap.com

Midwest Netting Solutions – 913
Glenview, IL
847-729-6387
Seamus Heneghan
info@midwestnettingsolutions.com
midwestnettingsolutions.com

Mine Baseball – 1031
Irving, TX
817-437-0944
Lance O’Brien
bats@minebaseball.com
minebaseball.com

Minichutes – 1461
Ankeny, IA
712-660-0431
Matt Schrage
mschrage@minichutes.com
minichutes.com

Mitt Master Machine – 1333
Agoura Hills, CA
818-297-8357
Erik Weinhold
mittmastermachine@yahoo.com
mittmastermachine.com

Mizuno USA – 1717
Peachtree Corners, GA
678-592-2727
Clint Sammons
clint.sammons@mizunousa.com
mizunousa.com

Momentec Brands – 2419
Augusta, GA
888-871-0990
Deanna Carter
dcarter@momentecbrands.com
momentecbrands.com

Motor Preferences Experts – 2859
Davidsonville, MD
516-512-2734
Nick Robinson
nrobinson@motorpreferencesexperts.com
motorpreferencesexperts.com

Moundvision Analytics – 1761
Fort Collins, CO
916-250-9640
Carson Morton
cmorton@moundvision.com
moundvision.com

Mr.EURO Manufacturing Co. – 2265
Punjab, Pakistan
92-300-871-0171
Aneel Sarfraz
euro@mreuro.biz
mreuro.biz

Mukhtar Exports – 1439
Punjab, Pakistan
92-300-8613688
Khuram Aslam
info@mukhtarexports.com
mukhtarexports.com

Multimedia LED – 2160
Corona, CA
714-404-8871
Alex Birner
abirner@multimedialed.com
multimedialed.com

NABF – 2705
Brandon, MS
769-251-5158
Connie Brown
nabfexecdirector@gmail.com
nabf.com

National Pitching / Mustard – 2153
Houston, TX
Dean Doxakis
support@nationalpitching.com
nationalpitching.com

NCSA College Recruiting – 1954
Bradenton, FL
866-495-5172
Sue Webber
suewebber@ncsasports.org
ncsasports.org/baseball

Net Connection – 1556
Trussville, AL
205-508-5902
Ken Burnham
kburnham@netconnectionllc.com
netconnectionllc.com

Nets & More – 2254
Jonesville, LA
318-403-9331
Mindy Champlin-Camp
michael@netsandmore.com
netsandmore.com

Netting Professionals – 2117
Fernandina Beach, FL
844-620-2707
Will Minor
info@nettingpros.com
nettingpros.com

Next Level Lineups – 906
Leitchfield, KY
270-200-3789
Carla Winn
vendors@nextlevellineups.com
nextlevelprints.co

Niza Sports – 2559
Pakistan
33-114-40092
Zubair Sajjad
nizasports@gmail.com
nizasportsusa.com

NMDP – 2335
Minneapolis, MN
610-551-0938
Krista Ross
kross@nmdp.org
nmdp.org/get-involved

No Errors Sports – 1225
Chandler, AZ
480-226-7254
Ron Reed
ron@no-errors.com
no-errors.com

Nokona – 1753
Phoenix, AZ
602-381-5434
Chip Sivak
csivak@nokona.com
nokona.com

NOVUS Clothing Company – 1554
Latham, NY
908-803-1562
Dan Jason
sales@novusclothingcompany.com
novusclothingcompany.com

Oakley – 1341
Foothill Ranch, CA
949-322-6597
Toby Winters
twinters@oakley.com
oakley.com

Oates Specialties – 2353
Huntsville, TX
936-295-4459
Gunnar Thompson
robert@oatesspecialties.com
oatesspecialties.com

Old Hickory Bat Company – 1914
White House, TN
615-285-0588
Coy Adams
adams@oldhickorybats.com
oldhickorybats.com

Omgcar Technology – 2852
Wilmington, DE
949-439-6799
Terry Luo
marketing@coolomg.com
coolomg.com

On Deck Sports – 2125
Randolph, MA
401-486-6433
Nick Pezzillo
npezzillo@ondecksports.com
ondecksports.com
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Playbook

OnBase University – 1356
Rolling Hills, CA
310-462-5051
Chamonie Vinci
don@rightviewpro.com
rightviewpro.com

Onform – 2625
Bellvue, CO
720-432-1877
Gear Fisher
support@onform.com
onform.com

OnlineDonations – 1452
Charleston, SC
803-513-1228
Byron Brewer
byron@onlinedonations.us
onlinedonations.us

PBPro...The Proven Brand – 2352
Alpharetta, GA
770-712-4884
Richard Grapenthin
bonechip84@gmail.com
thepbpro.com

Pear – 1036
West Chester, PA
484-473-8695
Christian Stagg
christian@pearsox.com
pearsox.com

PearlWeave Netting – 1249
New Rochelle, NY
914-636-0505
Dennis Boyle
sales@pearlweave.com
pearlweave.com

Perfect Game – 1401
Sanford, FL
319-298-2923
Kevin Herlihy
kevin@perfectgame.org
perfectgame.org

PerfectCall Sports – 1443
Carmel Valley, CA
978-621-3567
Dean Iandoli
dean@perfectcallsports.com
perfectcallsports.com

Phoenix Bats – 2811
Plain City, OH
614-873-7776
Joel Armbruster
joel@phoenixbats.com
phoenixbats.com

PickupPortal.com – 1112
Toccoa, GA
937-538-8149
Sean Holbrooks
info@pickupportal.com
pickupportal.com

Pioneer Athletics – 2360
Cleveland, OH
800-877-1500
Bernadette Misiak
customerserviceteam@
pioneerathletics.com
pioneerathletics.com

Pioneer Fit – 1708
Coleman, TX
800-445-5262
Monica Thomason
monica.thomason@pioneerfit.com
pioneerfit.com/abca

PitchCom Sports – 1434
Scottsdale, AZ
470-680-0572
John Hankins
john@pitchcomsports.com
pitchcomsports.com

Pitching To Colors – 2363
Lafayette, LA
337-250-1808
Justin Robichaux
justin.robichaux@stmcougars.net
stmcougars.net

Pivot Point Grips – 948
Topeka, KS
785-221-9192
Kent Becker
kentbecker5@gmail.com
pivotpointgrips.com

Playbook Sports – 959
Hoboken, NJ
650-400-7787
Will Flanagan
wflanagan@callplaybook.com
callplaybook.com

Playbook365 – 1100
Orlando, FL
407-766-1348
Nelson Gord
nelson.gord@playbook365.com
playbook365.com

Player Portal – 2816
Essex, MD
434-250-0314
Tyler Jarrett
tyler.jarrett@playerportal.app
playerportal.app

Prep Baseball – 2149
McCook, IL
708-387-0500
Steve Nielsen
nielsen@prepbaseballreport.com
prepbaseballreport.com

Pro Athletic Technologies – 1965
Scottsdale, AZ
603-321-7883
Katherine Deloid
contact@bigleagueai.com
bigleagueai.com

Pro Facility Source – 1012
Omaha, NE
712-314-9328
Brett Derrig
sales@profacilitysource.com
profacilitysource.com

ProCom Headsets – 2461
Lower Burrell, PA
724-337-1400
Taren Moran
taren@proacw.com
procomheadsets.com

ProNine Sports – 1549
Solon, OH
440-349-3500
Brad Emerman
brad@pronine.com
pronine.com

ProSlide Sports – 1361
Dix Hills, NY
631-682-2754
Matthew Rosenthal
proslidesports@gmail.com
proslidesports.com

ProSpec Gloves / Arm-strong 
Performance – 2462
Herndon, VA
703-231-6314
Antonio Menendez
support@prospecgloves.com
prospecgloves.com

Prospect Select Baseball – 1349
Homestead, FL
305-793-5613
Jeremy Plexico
aaron@ps-baseball.com
ps-baseball.com

Protime Sports – 1325
Seattle, WA
800-575-1603
John Moore
amy@protimesports.com
protimesports.com

PlayMaker – 1335
Carmel, IN
317-918-1633
Troy Patton
admin@playmakerapp.io
playmakerapp.io

PLC Sports – 2704
Wexford, PA
833-509-2727
Jackie Bailey
gil@personalizedlineupcards.com
plc-sports.com

PM Adirondack – 1459
Fly Creek, NY
516-406-1205
Brandon Hollander
brandon@pmalp.com
pmalp.com

Pocket Radar – 2301
Santa Rosa, CA
707-544-6096
Tyler Scaturro
tscaturro@pocketradar.com
pocketradar.com

Porta Phone Co. – 1811
Narragansett, RI
401-789-8700
Zac Smith
zac@portaphone.com
portaphone.com

Portolite Pitching Mounds – 1801
Winsted, MN
800-315-8115
Steve Hanson
info@portolite.com
portolite.com

PRD Baseball Academy – 1301
Little Silver, NJ
732-252-7276
Pat Geroni
primecoachjoe@gmail.com
prdbaseballacademy.com

Premier Prospects Sports – 2237
Irving, TX
214-225-5777
Sarah Amman
info@playppstx.com
playppstx.com
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PureTorque – 1239
Chevy Chase, MD
202-550-6331
Jason Braun
jbraun@getpuretorque.com
getpuretorque.com

PYT Sports – 2356
Evergreen Park, IL
708-634-2099
Dave Payton
dave@pytsports.net
pytsports.net

Qingdao Green-Fresh International 
Trading Co. – 2161
Shandong, China
86-138-69804202
Susan Zou
susan@qdgreen-fresh.com
champtrove.com

Qualisys – 2749
Buffalo Grove, IL
847-212-3065
Stephanie Knustrom
stephanie.knustrom@qualisys.com
qualisys.com

Qubit – 1758
Prosper, TX
214-732-8838
Shanee Lu
info@qubitdevices.com
qubitdevices.com

QuestFit & Primetime – 1849
Downers Grove, IL
630-947-2009
Andrew Brauer
andrew.brauer@questfit.com
questfit.com

Raised Decals – 940
Mesa, AZ
480-382-1422
Joseph Walter
info@raiseddecals.com
raiseddecals.com

Rapsodo – 1701
Chesterfield, MO
844-772-7763
Matt Cochran
matt.cochran@rapsodo.com
rapsodo.com

Ravik Sports – 2653
Aurora, CO
719-237-0068
Dillon Moritz
dmoritz@rogueproducts.us
rogueproducts.us

Sadler Sports Insurance – 1557
Columbia, SC
800-622-7370
Trisha Burns
trisha@sadlersports.com
sadlersports.com

SanMar Sports – 2701
Issaquah, WA
206-727-3200
Brenda Fetui
sanmarsports@sanmar.com
sanmarsports.com

Sarna Baseball – 2752
Crystal Lake, IL
847-638-0484
John Sarna
john.sarna70@gmail.com
sarnabaseball.com

ScoutBall AI – 2854
Tampa, FL
813-732-9047
Tim Valdes
info@scoutballai.com
scoutballai.com

Sensor Edge – 1712
Parsippany, NJ
908-619-9294
Cornelius Cody
ccody@sensoredge.com
sensoredgesports.com

Shaw Sports Turf – 1317
Calhoun, GA
706-271-6150
Matt Donahue
matt.donahue@shawinc.com
shawsportsturf.com

Simi Reality Motion Systems – 1357
Munich, Germany
49-172-1441687
William Thorp
thorp@simi.com
simi.com

SkillShow, Sports Video 
Specialists – 1956
Seattle, WA
833-633-3843
Tom Koerick
video@skillshow.com
skillshow.com

Slat Warehouse – 939
Lindon, UT
801-796-8800
Bryan Balboa
bbalboa@slatwarehouse.com
slatwarehouse.com

Snap! Mobile – 2800
Seattle, WA
276-531-9260
Kyle Shawhan
kyle.shawhan@snapraise.com
snapraise.com

Soldier Sports – 1201
Omaha, NE
402-333-3230
Jessy Reid
info@soldiersports.us
soldiersports.us

South Padre Island Nets / 
SPI Nets – 941
San Benito, TX
956-276-9598
Lilany Rodriguez
lilani@spinets.net
spinets.net

Southern Turf Co. – 1153
Austin, TX
352-642-6070
Allison Grossman
allison@southernturfco.com
southernturfco.com

Sox America – 1056
Englewood, CO
303-748-2806
David Banning
contsports1@juno.com
soxamerica.com

Space Coast Sports 
Commission – 1352
Cocoa Beach, FL
321-349-2997
Terry Parks
terrence.parks@visitspacecoast.com
visitspacecoast.com

Spiideo – 2558
Malmo, Sweden
65-174-69301
Zac Brown
zac.brown@spiideo.com
spiideo.com

Spinball Sports – 2037
Mt. Vernon, IL
618-244-4587
Steven Spotanski
info@spinballsports.com
spinballsports.com

Split Grip – 1863
Pueblo, CO
719-203-9100
Cory Voss
cory@splitgrip.com
splitgrip.com

Rawlings / Easton – 1501
St. Louis, MO
314-819-2800
Katie Kruse
kkruse@rawlings.com
rawlings.com

Real Feel Sports – 2063
Jonesboro, AR
870-321-2116
Lucas Clonts
realfeelsports@gmail.com
realfeelsports.com

Red Roof – 2252
New Albany, OH
614-359-7167
Mark Calderone
jgreenhalge@redroof.com
redroof.com

Richardson Sports – 2649
Springfield, OR
541-687-1818
Todd Bradney
toddb@richardsonsports.com
richardsonsports.com

Rip Grip Pro – 916
Metairie, LA
210-309-0899
Tres Sullivan
tressullivan@ripgrippro.com
ripgrippro.com

Ripken Baseball – 2613
Aberdeen, MD
410-306-7575
Jon Rowland
jrowland@ripkenbaseball.com
ripkenbaseball.com

Ritend Baseball Weight – 964
Davie, FL
954-557-2352
Jake Lindemann
skip@ritendbatweight.com
ritendbatweight.com

Rixstine Recognition – 1017
Lincoln, NE
402-476-3810
Tim Hoffman
tim@rixstine.com
homerunawards.com

Saadat Sports – 2815
Punjab, Pakistan
92-334-8090116
Saadat Ali
sales@saadatsports.com
saadatsports.com
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Sporfie – 2835
Phoenix, AZ
267-566-5545
Emily Robertson
contact@sporfie.com
sporfie.com/baseball

SportaFence – 1157
Lake Elmo, MN
612-747-6605
Kelly Simich
kelly@sportafence.com
sportafence.com

Sportaflex – 2535
Mesa, AZ
800-511-3596
Kathie Gemenz
sales@sportaflex.com
sportaflex.com

Sports Attack – 1825
Verdi, NV
775-345-2882
Kurt Brenner
kurtb@teamsa.com
sportsattack.com

Sports Player Tracker – 1252
Vienna, VA
703-965-9247
Lexa Robeson
sportsplayertracker@gmail.com
sportsplayertracker.com

Sports Tutor / Sports Machines 
America – 924
Burbank, CA
818-972-2772
John Henderson
john@sportsmachines.info
sportsmachines.info

SportsCom – 1859
New Lenox, IL
815-599-3025
Daryl Ludvik
dludvik@sportscomapp.com
sportscomapp.com

SportsDataSuits.com – 2641
West Sussex, United Kingdom
886-2-2521-5155
Paul Collimore
ali@synertial.com
synertial.com

SportsRecruits – 1104
Brooklyn, NY
212-414-8417
Alyssa Palomba
success@sportsrecruits.com
sportsrecruits.com

SportsTrip – 932
Lincoln, NE
402-570-3872
Jasa Rhone
jasa@sportstrip.com
sportstrip.com

Sprint Sports – 902
Punjab, Pakistan
92-322-7253551
Abu Bakar Ahmed
abubakar@sprintsports.net
sprintsports.net

Sprinturf – 1856
Daniel Island, SC
813-317-1846
Jasmine Bersamina
jasmine.bersamina@sprinturf.com
sprinturf.com

Sprocket Sports – 1959
Chicago, IL
888-871-7870
Holly Cornille
hello@sprocketsports.com
sprocketsports.com

Sqairz – 2855
Windham, NH
847-351-3532
Derek Fournier
brian@sqairzgolf.com
sqairz.com

Squid Sports – 1016
New York, NY
646-509-3022
Ben Bettenhausen
ben@squidsports.com
squidthrow.com

SSK USA – 1001
Rancho Cordova, CA
916-705-1879
Nic Sandoval
info@sskbaseballshop.com
sskbaseballshop.com

Stalker Sport – 1253
Richardson, TX
972-398-3780
Tommy Yates
sales@stalkerradar.com
stalker.sport

Star Tech Industries – 2628
Punjab, Pakistan
92-334-800-7570
Muhammad Rizwan
rizwan.info786@gmail.com
startechind.com

Steel Sports – 1558
Somerville, NJ
859-380-0216
Nathan Clinkenbeard
nclinkenbeard@steelsports.com
steelsports.com

Stigix Custom Baseball & Sports 
Apparel Manufacturing – 928
Brampton, ON, Canada
647-261-6703
Manish Walia
sales1@prabhaint.com
stigix.net

Stinger Sports – 2706
Fort Mill, SC
607-382-3455
Brandon Eaton
stingerbats@gmail.com
stingersports.com

Strategy RED Sports – 1458
Middletown, RI
203-312-4840
Luke Aprile
luke@strategyredsports.com
strategyredsports.com

StringKing – 1660
Gardena, CA
310-567-4497
Matthew Schuler
ronnie.glunt@stringking.com
stringking.com

Stuff Plus Products – 2533
St. Augustine, FL
904-669-5466
Gavin Snoek
info@stuffplus.us
stuffplus.us

Swift App – 1617
Toronto, ON, Canada
807-788-8711
Jeet Mehta
jeet@runswiftapp.com
runswiftapp.com

Synergy Sports Technology – 2805
Phoenix, AZ
623-229-1747
Allison Fanning
b.teofilo@sportradar.com
synergysports.com

TAG Sports – 2053
Lenexa, KS
816-704-9523
Caleb Lucas
clucas@tagsports.ai
tagsports.ai

Tamanaco – 2830
Doral, FL
786-731-6932
Juan Del Moral
juanpdm88@gmail.com
tamanacosports.com

Team Butter – 
Virtual Fundraising – 2148
Bloomfield Hills, MI
248-487-9381
Stephanie Davern
stephanie@teambutter.com
teambutter.com

Team Sports Consulting Group – 901
Jenks, OK
918-361-1082
Kevin Burr
kevin@teamsportsconsultinggroup.com
teamsportsconsultinggroup.com

Team Travel Source – 1958
Louisville, KY
214-616-7772
Joe Albsmeyer
joe@teamtravelsource.com
teamtravelsource.com

TeamGenius – 2059
Edina, MN
651-492-7521
Zach Crouse
zach@myteamgenius.com
teamgenius.com

Teamworks – 1257
Durham, NC
610-220-1669
Nina Luker
nluker@teamworks.com
teamworks.com

Tencate Grass – 1716
Chattanooga, TN
512-673-6150
Knute Odonnell
k.odonnell@tencategrass.com
tencategrass.com

The Game – 1754
Phenix City, AL
334-291-5151
Chad Kennedy
chad.kennedy@2thegame.com
2thegame.com

The Futures App – 2425
Beverly Hills, CA
818-667-5294
Jake Hirabayashi
support@thefuturesapp.com
thefuturesapp.com
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The Headset App – 960
Lincoln, NE
531-242-6333
Dayton Daberkow
ddaberkow@theheadsetapp.com
theheadsetapp.com

The MotionMonitor – 1454
Chicago, IL
773-244-6470
Meredith Evans
mevans@themotionmonitor.com
themotionmonitor.com

The Perfect Mound – 2013
Fenton, MO
618-215-4135
Craig Dohm
nick@theperfectmound.com
theperfectmound.com

The Swing Source – 1163
Atlanta, GA
678-243-8526
Randolph Gassaway
info@theswingsource.com
theswingsource.com

The Taterball – 2433
Chandler, AZ
602-574-6512
Darin Gofas
sales@thetaterball.com
thetaterball.com

the Youth Sports Lab – 1363
Kansas City, MO
816-500-0813
Joe Brown
joebrown@theyouthsportslab.com
tysl.lovable.app

TheStack Baseball – 1358
Phoenix, AZ
602-370-0572
Tanner German
info@thestackbaseball.com
thestackbaseball.com

ThighPro – 1561
Laguna Niguel, CA
916-289-8379
Tim O’Day
info@thighpro.com
thighpro.com

ThrowMo – 2061
Chambersburg, PA
202-680-8925
David Andrukonis
team@throwmotrainer.com
throwmotrainer.com

ThumbPRO – 2258
Concord, MA
781-530-6846
Craig First
sales@baseballthumbguard.com
baseballthumbguard.com

Tinsley Performance – 950
Pelham, AL
205-534-7595
Cal Tinsley
cal@tinsleyperformance.com
tinsleyperformance.com

TM STARTECH – 1763
Punjab, Pakistan
92-301-6128680
Tariq Mehmood
tmstar1@gmail.com
tm-startech.com

Toolshed USA – 1759
Huntington Beach, CA
714-842-8003
Joel Longoria
john@seashorepest.com
seashorepest.com

Top 100 Sports – 2365
Orlando, FL
315-885-8922
Jerry Arsenault
jerry.arsenault@top100sports.com
top100sports.com

Top Velocity / 4D Motion 
Sports – 1215
Covington, LA
415-877-4850
Pat McNeil
drpat@topvelocity.net
topvelocity.net

Total Control Sports – 2804
Broadview, IL
708-486-5802
Abigail Idunate
nick.micek@totalcontrolsports.com
totalcontrolsports.com

Towelhub – 2056
Atlanta, GA
404-481-5194
Faisal Bhatti
info@towelhub.com
towelhub.com

TrackMan – 1725
Stamford, CT
512-497-5751
James Snikeris
jjs@trackman.com
trackmanbaseball.com

Traveling Teams – 1917
Bingham Farms, MI
248-916-2778
John Moore
john@travelingteams.com
travelingteams.com

Trigon Sports – 1749
Memphis, TN
901-324-1133
Chris Bawcum
chris@trigonsports.com
trigonsports.com

Triple Crown Sports – 2600
Fort Collins, CO
970-672-0568
Brandon Hardy
brandon@triplecrownsports.com
triplecrownsports.com

Triton – 1449
Montgomery, AL
844-287-4866
Chris Ivey
sales@teamtriton.com
teamtriton.com

True Pitch – 1413
Altoona, IA
515-745-2648
Brad Lamberti
blamberti@truepitch.com
truepitchmounds.com

True Tryouts – 2065
Littleton, CO
720-329-7900
Jason Livernois
truetryouts@gmail.com
truetryouts.com

Tucci – 2725
Plainfield, IN
800-426-9784
Fritz Genther
chall@certorsports.com
certorsports.com

Turf Tank – 1004
Marietta, GA
877-396-4094
Daniela Betco
info@turftank.com
turftank.com

Turface Athletics – 1853
Buffalo Grove, IL
800-207-6457
Josh Marden
jmarden@profileproducts.com
turface.com

TwinTack Grips – 1858
Wilmington, NC
336-392-9803
Kenneth Kunberger
ken@twintack.com
twintack.com

Unlimited Sports Solutions – 1038
Waverly, NE
531-207-9331
Ron Dubas
ron@unlimited-ss.com
unlimitedsportssolutions.com

Uplift Labs – 2552
Palo Alto, CA
573-205-8879
Dillon Saffle
dillon.saffle@uplift.ai
uplift.ai

V-Flex - Frozen Ropes – 934
Chester, NY
845-321-2832
Tony Abbatine
tony.abbatine@frozenropes.com
frozenropes.com

Valle Sporting Goods – 1637
Brockport, NY
585-638-2060
John Valle
john@vallebaseball.com
vallesportinggoods.com

Varsity Scoreboards – 1949
Murray, KY
270-759-1600
Haley Cowen
marketing@varsityscoreboards.com
varsityscoreboards.com

Vaughn Sports Academy – 925
Boca Raton, FL
561-650-9304
Abby Beaulieu
abby@vaughnsportsacademy.com
vaughnsportsacademy.com

Velo Sports – 2717
Tulsa, OK
800-261-3796
Harley Abrams
info@velosports.com
velosports.com

Vertical Athletics – 2165
Carson City, NV
775-319-5125
Renee Krieg
sales@verticalathletics.com
verticalathletics.com

Victory Custom Athletics – 952
Denver, CO
203-964-7215
Jack Knight
jack.knight@nlrp.com
victoryathletics.com

Viper Bats – 942
Bow, WA
360-770-2440
Chris Fine
sales@viperbats.com
viperbats.com

Virtual Combine – 1857
Austin, TX
210-332-2473
Ben Johnson
ben@virtualcombine.com
virtualcombine.com
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Xiamen Zhisheng  
Industry & Trade Co. – 2261
Fujian, China
89-500-01210
Shenggen Zhang
salewendy@163.com
keetovergrip.com

Xplosion Bats – 1265
Millcreek, UT
801-699-7791
Charlotte Walker
charw@walkerhomedesign.com
walkerhomedesign.com

Yardley Sports – 2809
St. George, UT
435-559-2331
Braden Yardley
braden@yardleysports.com
yardleysports.com

Zephyr / Blue 84 – 2658
Detroit Lakes, MN
800-627-2780
Stephen Miley
aneal@zhats.com
zhats.com

Zurdox – 1005
Houston, TX
832-280-4848
Pedro Treto
sales@zurdox.com
zurdox.com

VisionX Sports – 1261
Aurora, IL
630-290-5709
Ryan Edwards
rdc@visionxsports.com
visionxsports.com

Vizual Edge Vision Training – 1013
Chicago, IL
224-567-3031
Alex Kikos
alex.kikos@vizualedge.com
vizualedge.com/baseball

Volt Intelligence – 907
Pinckney, MI
734-355-8181
Paige Pualani Gabel
pgabel@voltintelligence.com
voltintelligence.com

Vs. Cancer – 2730
Winston Salem, NC
219-306-3126
Dave Mays
dmays@curethekids.org
curethekids.org/event/vs-cancer

VukGripz – 1652
North Canton, OH
330-265-5991
Rj Vukovich
rj@vukgripz.com
vukgripz.com

Walkoff Wood Bat Co – 2362
Savannah, MO
816-261-7314
Trevor Moss
trevor@wowbats.com
wowbats.com

Warstic Sports – 2201
Dallas, TX
815-529-7081
Zane Carlson
mike.butler@warstic.com
warstic.com

Web Flex – 2439
Batesville, AR
870-613-5640
Parker Bridwell
ryland.kieffer@outlawsnax.com
thewebflex.com

Wellness Brands, DBA The Right 
Stuff – 910
Boulder, CO
720-684-6584
David Belaga
dbelaga@wellness-brands.com
wellness-brands.com

WhistleStop – 1365
Raleigh, NC
919-270-2427
Gina Baucom
keith@refstop.com
refstop.com

Wilson Sporting Goods – 1925
Chicago, IL
773-714-6400
Jack Thode
jack.thode@wilson.com
wilson.com/en-us/baseball

Wraps Performance Athletic 
Accessories – 904
Consecon, ON, Canada
613-243-1474
Phil Seguin
phil@wrapsperformance.com
wrapsperformance.com

X-Grain Sportswear – 1007
Peosta, IA
563-564-5799
Brian Brandel
brian@x-grain.com
x-grain.com

Xiamen Yilingrong  
Industrial Co. – 2058
Fujian, China
86-180-59270386
Sally Ge
sally@limkisports.com
limki.en.alibaba.com

The ABCA Video Library is the premier learning 
hub for coaches worldwide: it empowers coaches 
across all levels of baseball with more than 1,000 
on-demand videos included with your membership! 
You can access the Video Library at www.ABCA.
org/videos or on the My ABCA app.

The ABCA Video Library includes all clinics 
from Conventions dating back to 2008 and new 
videos are added continually throughout the year, 
ensuring that fresh ideas are always available. Videos 
from the 2025 Barnstormers Clinics are currently 
being added!

Videos from the 2026 Convention – Main Stage 
Clinics, Main Stage Q&A, Youth Coaches Session 
and Expo Theater – will be added by early February. 
Coaches who registered for the Convention or 
Live Video Streaming will get access as soon as 
they are available, while all other ABCA members 
will get access on May 25.

Your ABCA Clinic Videos



OFFICE OF THE MAYOR 

Dear Coaches, 

On behalf of the City of Columbus, welcome! We are thrilled to host the American Baseball 
Coaches Association for an unforgettable weekend as you hold your Annual Convention here 
for the first time. 

Baseball has deep roots in Columbus. Today, you can find the Ohio Village Muffins still playing 
19th century baseball, a reflection of when the sport first took hold in 1877 with the Columbus 
Buckeyes. Nearly 150 years later, America’s pastime continues to thrive with the Columbus 
Clippers, the Triple-A affiliate of the Cleveland Guardians in the downtown Huntington Park, a 
local favorite since 1977. Notably, the New York Yankees’ legendary “Core Four” — Derek 
Jeter, Mariano Rivera, Jorge Posada and Andy Pettitte — all played for the Clippers in 1994 and 
1995. Columbus also is home to players you are familiar with, including Paul O’Neill, Nick 
Swisher, Mike Matheny and the legendary Frank Howard.  

Beyond the Greater Columbus Convention Center, the city is ready to welcome you with open 
arms and endless opportunities to explore. Discover nationally recognized restaurants in the 
Short North Arts District, stroll through the historic charm of German Village and experience the 
hospitality that earned Columbus recognition as both a Best Big Food City and one of the 
Friendliest Cities in America by Condé Nast Traveler readers. This summer, Food & Wine also 
named Columbus one of America’s Next Great Food Cities, and we can’t wait for you to 
experience why. 

Thank you for being here. We wish you a productive conference, a memorable stay, and a 
weekend that truly knocks it out of the park. 

Sincerely, 

Andrew J. Ginther 
Mayor 

90 W. Broad Street | 2nd Floor | Columbus, OH 43215 | T (614) 645-7671 | F (614) 645-5818 



My ABCA Mobile App

This Week in Columbus:
Use the app to maximize your ABCA Convention experience!

• View complete clinic schedules for every day of the Convention.

• Build a personalized agenda and structure your day efficiently.

• Check room locations and maps to quickly find where you’re going.

• Explore exhibitor profiles to learn more about products and deals.

• Read speaker bios and session descriptions to preview each clinic. 

• Bookmark sessions that you don’t want to miss.

• Receive timely reminders so you stay informed with helpful alerts.

Your Guide for Convention Week.
Your Coaching Partner All Year.

The My ABCA app is your all-access guide to Convention week with schedules, maps, speaker bios, exhibitor 

profiles, and reminders all at your fingertips. Then, when you head home, it transforms into your year-round 

coaching hub packed with coaching videos and resources that will enhance your coaching knowledge.

Every Week of the Year:
Use the app to elevate your coaching all season long!

• Watch ABCA Clinic Videos on-demand and learn from anywhere.

• Download charts and practice plans to add new drills and ideas.

• Listen to the ABCA Podcast directly in the app each Monday.

• Read coaching news, Inside Pitch Magazine, and other updates.

• Connect with fellow members through messaging and forums.

• Renew your membership or register for events quickly.

• Manage your ABCA account profile to keep your details up-to-date.

Search “My ABCA” in your app store and log in with your ABCA username and password!
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Your ABCA membership doesn’t end here; it continues through ABCA.org and the My ABCA 
app, where you can access videos, resources, and your coaching community anytime, anywhere!

Early Access Pass to Chicago 2027: As a 2025-26 ABCA member, 
you will have Priority Registration for the 2027 Convention in 
Chicago, giving you the first opportunity to register and reserve 
your hotel room while supply lasts beginning in August 2026! 
Registration and hotel booking open to everyone on September 1, 
so mark your calendar now and be ready to register as soon as you’re 
eligible.

Learn from the Game’s Best, Anytime: Keep your momentum 
from Columbus going with the ABCA Video Library, your all-
access pass to the game’s best coaching education. Explore more 
than 1,000 on-demand presentations from Convention clinics, 
Barnstormers sessions, and partner webinars dating back to 2008. 
The 2026 Convention sessions will be added soon, with Convention 
and Live Video Stream registrants receiving access in early February 
and all other members gaining access on May 18. Plus, the 2025 
Barnstormers Clinic videos have already started being added, with 
more to come this spring!

Stories, Strategies, and Inspiration All Year Long: Your ABCA 
membership includes a subscription to Inside Pitch, the Official 
Magazine of the ABCA. Each issue is packed with coaching 
insight, leadership lessons, and stories that celebrate the people 
and programs shaping the game. The January/February issue you 
received at check-in kicks off the year, followed by new editions in 
March, May, July, September, and November. You can also explore 
the full digital archive of more than 70 past issues at ABCA.org/
magazine, making it easy to revisit your favorite articles anytime.

Peace of Mind While You Coach: If you are a U.S. resident, 
your ABCA membership includes $1 million in personal liability 
insurance coverage while performing one-on-one or group baseball 
or softball instruction at a practice or playing facility. This coverage 
offers protection and confidence as you work with your players 
throughout the year. Review the full policy at ABCA.org/insurance.

Weekly Coaching Connection: Each Wednesday, the ABCA 
Press Box e-newsletter delivers the latest coaching news, milestone 
victories, job openings, and exclusive educational content straight 
to your inbox. Every edition keeps you connected to the ABCA 
community and the game’s ongoing conversations.

Your Voice in the Game: Through legislative surveys, the ABCA 
ensures coaches have a seat at the table to share their feedback on key 
issues like roster sizes, recruiting timelines, and competition rules. 
Each year, this input is shared with governing bodies to advocate 
for the best interests of coaches and student-athletes. When a survey 
arrives in your inbox, take a few minutes to make your voice count 
and help shape the future of our game and association.

Gear Up and Save: Access to exclusive discounts on the game’s top 
brands in equipment, technology, apparel, and training tools. From 
bats and gloves to radar units, pitching machines, and performance 
gear, members save on products from trusted ABCA Partners like 
Rawlings, Wilson, Netting Professionals, Pocket Radar, Rapsodo, 
Crossbar, Easton, and many more. You’ll also find savings on 
coaching software, facility products, and team orders. Whether 
you’re outfitting your players, upgrading your setup, or investing 
in development tools, your membership helps you save hundreds 
each season. Visit ABCA.org/discounts to explore all current offers.

Hit the Road with Exclusive Savings: Your ABCA membership 
gives you access to exclusive travel savings year-round. Enjoy 
discounted rates on rental cars from Enterprise, National, and 
Alamo, perfect for recruiting trips, tournaments, or family travel. 
Members also receive hotel discounts of 10% to 25% at top brands 
including Marriott, Best Western, Red Roof Inn, and Studio 6 
Extended Stay. Whether you’re on the road for baseball or taking a 
well-earned break, make sure to book through ABCA.org/discounts 
to get the best available rates.

Find Your Next Opportunity or Game: Whether you’re looking 
to hire, searching for your next coaching opportunity, or trying 
to complete next season’s schedule, the ABCA Job Postings and 
Open Date Listings are invaluable tools that are completely free for 
members. Members can post coaching jobs, browse openings, or 
list open schedule dates, all without the fees charged by other sites.

Earn Continuing Education Credit: By participating in the ABCA 
Convention or Clinics Live Video Streaming, members who need 
professional development hours or continuing education credits 
can often fulfill those requirements. It’s an easy way to grow as a 
coach while earning credit toward your professional goals.

Your ABCA Membership
It isn’t just about attending an event, it’s about being part of a 

community that helps you keep learning, connecting, and growing!

As a member of the American Baseball Coaches Association, you are part of the world’s largest baseball coaching community, with 
more than 15,000 coaches from all levels of the game. The ABCA delivers year-round value while keeping membership dues among the 
lowest of any national coaching association. Your membership connects you to a network of coaches, resources, and opportunities that 
extend far beyond this week in Columbus. Take a look at everything your membership gives you access to throughout the year!
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ABCA CORPORATE PARTNERS

Visit www.ABCA.org/partners for more information!
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NCAA Div. I: Jay Johnson, LSU
NCAA Div. II: Joe Urso, Tampa (FL)
NCAA Div. III: John Vodenlich, Wisconsin-Whitewater
NAIA: Brad Neffendorf, LSU Shreveport
NJCAA Div. I: David Nelson, Salt Lake (UT)
NJCAA Div. II: Lyndon Coleman, Pasco-Hernando State (FL)
NJCAA Div. III: Rob Valli, RCSJ Gloucester (NJ)
Pacific Association: John Knott, Mt. San Antonio (CA)
High School Div. I: Joe Giummule, Jupiter (FL)
High School Div. II: Chris Roof, Governor Livingston (NJ)
High School Div. III: Josh Raney, Blanchard (OK)

NCAA Div. I: Matt Williams, Coastal Carolina (SC)
NCAA Div. II: Sam Mote, Angelo State (TX)
NCAA Div. III: Alex Loparco, Endicott (MA)
NAIA: Jordan Schwellenbach, LSU Shreveport
NJCAA Div. I: Sean Robinson, Walters State (TN)
NJCAA Div. II: Adam McGinnis, Heartland (IL) 
NJCAA Div. III: Roy Vernon, Surry (NC)
Pacific Association: Steve Pryor, San Diego Mesa (CA)
High School Div. I: Mike Sabatino, Edwardsville (IL)
High School Div. II: Josh Sorge, St. Ignatius (OH)
High School Div. III: Mike Jacobs, St. Thomas Aquinas (KS)

Bill Currier, Fairfield University (CT)
Jack Dahm, Mount Mercy University (IA)
Bill Decker, Harvard University (MA)
Dave DeGeorge, Beloit College (WI)
Rudy Garbalosa, Lynn University (FL)
Dan Griesbaum, Grosse Pointe South High School (MI)
Jamie Hamilton, Grand Junction Baseball Committee (CO)
Ron Malcolm, Reno High School (NV)
Rich Maloney, Ball State University (IN)
Scott McAtee
Matt McDonald, Saint Olaf College (MN)
Steve Owens, Rutgers University (NJ)
Craig Rainey, Adrian College (MI)
Tom Riginos
Steve Ruzich, South Suburban College (IL)
Jim Schlossnagle, University of Texas at Austin
Brian Shoop, University of Alabama at Birmingham
Jon Sjogren, Rollins College (FL)
Marty Smith, College of Central Florida
Tom Succow, Yavapai College (AZ)
Robert Ugel, Renegades Baseball (IL)
Dave Van Horn, University of Arkansas
Chris Veidt, Whiteoak High School (OH)
Ritchie Ware
Scott Winterburn, University of La Verne (CA)
Joe Wladyka, Wladyka Baseball (NJ)

2025 ABCA/ATEC 
National Coaches of the Year

2025 ABCA/Soldier Sports 
Assistant Coaches of the Year

2025-26 Lifetime Members

Baseball Service Awards
Travel Baseball Service Award
Jerry Ford, Perfect Game

Youth Baseball Service Award
Larry Redwine, Continental Amateur Baseball Assoc. (CABA)

The Travel and Youth Baseball Service Awards were created prior to 
the 2023 ABCA Convention to honor an ABCA member who has 
made a significant, positive effect on those divisions at the local, state 
or national level.

The ABCA’s Lifetime Members are coaches who have been 
members of the association for 35 consecutive years.

American Baseball Coaches Association Awards
	 The ABCA’s robust awards program honors hundreds of coaches and thousands of athletes on an annual basis. The 
National Head and Assistant Coaches of the Year, Lifetime Members, Travel Baseball Service Award, Youth Baseball Service 
Award and Ethics in Coaching Award recipients will be recognized on-stage on Friday, January 9, at 8:30 a.m.
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AMERICAN BASEBALL COACHES ASSOCIATION
CODE OF ETHICS

First and foremost, the ABCA strives for sportsmanship, 
ethics, and integrity to the highest degree. On June 29, 
1945, 27 coaches formed the American Association of 
College Baseball Coaches, which eventually became 
the American Baseball Coaches Association. At that first 
meeting in New York City, those founding fathers stated 
that coaching ethics were of utmost importance. Proper 
sportsmanship and ethical conduct in coaching established 
at that first meeting in 1945, certainly continues today as 
the ABCA’s highest priority.

PREAMBLE: 
The next and following generations will be the stewards 
of our great game of baseball. More importantly, they 
will be the caretakers of our families, communities, and 
nation. The present and future well-being of our society 
will depend on men and women of high moral character 
who will demonstrate and live out the virtues of honesty, 
integrity, respect, and personal responsibility. Recognizing 
that these and all other ethical values do not develop 
automatically in our players, the ABCA will make a 

deliberate and conscious effort to assist them in developing 
the values and ideals necessary for moral decision making 
and conduct. This stated goal is best achieved through the 
ABCA coaches and members. The single most important 
variable in promoting ethical conduct on the baseball field 
is the coach.

PURPOSE: 
The Code of Ethics has been written to protect and promote 
the best interests of the game of baseball and the coaching 
profession. It seeks to define what are right and ethical 
practices and what practices are wrong and detrimental. 
The principles and articles herein reflect the foundation of 
democratic society; in particular, honesty, integrity, respect, 
discipline, personal responsibility, fairness, and loyalty. 
Additionally, these virtues reflect the highest calling of 
baseball coaches and players.

The ultimate success of the principles and articles of this 
Code depends on those for whom it has been established 
– the baseball coaches.

Two standout leaders in the collegiate base-
ball community – Tom Griffin of Carson-Newman 
University (TN) and Kermit Smith of Appalachian 
State University (NC) – have been selected as 
the recipients of the 2026 ABCA Dave Keilitz 
Ethics in Coaching Award.

The ABCA Ethics in Coaching Award hon-
ors individuals who embody the ABCA Code of 
Ethics. In 2017, the award was named in honor 
of ABCA Board Member, Hall of Fame inductee 
and former Executive Director Dave Keilitz.

During his 20 seasons at Carson-Newman, 
Griffin has earned a national reputation as one 
of the most respected catching instructors and 
collegiate coaches in the game. He has spent 
28 years as a collegiate head coach, compiling 
a 746-574-2 (.564) career record. Known for 
his expertise in catching instruction, Griffin is a 
staple at national events such as CatcherCON 
and has been a featured clinician at four ABCA 
Conventions. He also served as a coach in the 
Prospect Development League from 2021 to 
2023 and has been a guest speaker at state coaching con-
ventions across the country. In addition to coaching, Griffin 
holds the role of Assistant Athletic Director for Coaching 
Development at Carson-Newman. His impact on Tennes-

Griffin, Smith honored with ABCA Dave Keilitz Ethics Award
see baseball was recognized with his induction 
into the Tennessee Baseball Coaches Associa-
tion Hall of Fame in 2024, highlighting a career 
defined by teaching, mentorship, and passion 
for the game.

Smith has established himself as a trusted 
leader in collegiate baseball, guiding multiple 
programs to success while taking on key roles 
both on the field and within the broader coach-
ing community. He completed his ninth season 
at Appalachian State in 2025 and has previously 
served as head coach at both Lander Univer-
sity (SC) and Belmont Abbey College (NC). With 
both programs, he led teams to the NCAA Divi-
sion II College World Series. He has amassed 
over 600 career victories. A three-time ABCA Re-
gional Coach of the Year, Smith has held leader-
ship roles on campus and within his conference, 
including chairing the coaches’ council at Bel-
mont Abbey. His impact extends beyond the dia-
mond, as evidenced by being honored with the 
2024 App State Fellowship of Christian Athletes 

Influence Award. Smith was also selected to coach in USA 
Baseball’s Prospect Development League in 2022, further 
demonstrating his reputation as a mentor, educator, and 
leader within the collegiate baseball community.

Tom Griffin

Kermit Smith
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PRINCIPLE I:
Responsibility to Players, Officials, 

Parents, and Fans

ARTICLE A: Players
1. 	Always place the academic, emotional, physical, and 

moral well-being of your players above desires and 
pressures to win. 

2.	 The rules of baseball are clear. Any attempt to circumvent 
these rules to take unfair advantage of an opponent, or 
teach deliberate unsportsmanlike conduct has no place 
in coaching baseball. 

3.	 The coach shall set the example for winning without 
boasting and losing without bitterness, thus earning the 
respect of his players. 

4.	 The coach shall discourage and disallow the use of illegal 
or performance enhancing drugs, alcohol, and tobacco. 

5.	 The coach shall not permit any player to make 
unsportsmanlike or uncomplimentary remarks to 
opponents, umpires, or spectators. Taunting, boasting, 
and fighting demean individuals and the sport of baseball. 

6.	 The coach shall discourage and disallow profanity, 
obscenities, and vulgar language from players, coaches, 
and all others associated with the team. Civil and 
respectful language is a mark of manhood and maturity. 

7.	 The coach shall advocate and promote the value of 
education over and beyond the desire for professional 
stardom. 

8.	 The coach shall not make demands on his players that 
will interfere with the players’ opportunities for achieving 
academic success. 

9.	 The coach shall recognize, address, and educate against 
harmful personal practices that may involve the players, 
e.g., drug, alcohol and tobacco addiction; unwise friends 
and places; misuse of power; and physical and mental 
abuse. 

10.	The coach shall take immediate disciplinary action when 
a player’s on or off the field behavior is considered 
egregious. The integrity and reputation of the team, 
institution, and the sport of baseball must be protected.

ARTICLE B: Officials
1.	 The coach shall respect and support the umpires, scorers, 

public address announcers, and others charged with 
conducting the game. On and off the record criticism of 
officials to players or the public is unethical. 

2.	 The coach shall not permit anyone on his team to address 
uncomplimentary remarks to any official during a game 
or to indulge in conduct which might incite players or 
spectators against the officials.

ARTICLE C: Parents
1.	 The coach shall treat the parents and family of his players 

with respect; be clear about your expectations, goals, and 
policies; and maintain open communication. 

2.	 The coach shall be candid with players and parents about 
the likelihood of getting a scholarship or playing on a 
professional level.

ARTICLE D: Fans
1.	 The coach shall strive to educate the home fans to be 

respectful and courteous to the opponents while still 
maintaining enthusiasm and support for their team. 

2.	 The coach shall be responsible, within reason, for the 
conduct of his team’s fans and refrain from arousing the 
crowd by his conduct.

PRINCIPLE II:
Responsibility to the Institution

ARTICLE A: Institutional Integrity
1.	 The coach shall conduct himself so as to uphold and 

maintain the integrity and dignity of his institution. 
2.	 The coach shall discuss problems with his athletic director 

and/or other superiors in a professional manner, and then 
accept and support decisions that have been reached.

ARTICLE B: Academic Integrity
1.	 The coach shall not exert pressure on faculty members 

to give players consideration they do not deserve. 
2.	 The coach shall not exert pressure on the Admissions 

Office to admit players who are not qualified.

PRINCIPLE III: 
Responsibility to the Rules 

and Integrity of Baseball

ARTICLE A: Rules
1.	 The coach shall maintain a thorough knowledge of the 

rules of the game and assure that his players know and 
understand the rules. 

2.	 The coach shall require his players to know and abide 
by the letter and the spirit of all baseball rules and those 
relating to eligibility, recruitment, transfers, practices, and 
other provisions regulating their competition.

ARTICLE B: Integrity of the Game
1.	 The coach shall communicate to his players a respect and 

reverence for the grand history of baseball and instruct 
them never to knowingly bring shame or dishonor to the 
game. 

2.	 The coach shall not allow himself, or his players, to 
gamble on professional or intercollegiate baseball games.

PRINCIPLE IV: 
Professional Responsibility

ARTICLE A: Recruiting
1.	 The coach shall strictly observe all institutional, conference 

and national regulatory body rules and policies. 
2.	 The coach shall not attempt to recruit a player enrolled at 

another institution unless properly authorized according 
to legislation. 

3.	 The coach, or his players, shall not attempt to recruit 
players from another academic institution during summer 
baseball. 
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4.	 The coach shall not participate in negative recruiting 
against another coach, institution, or its players. 
Derogatory statements toward other coaches, players, 
or schools are considered unethical. 

5.	 The coach shall not make any statements to prospective 
students which, knowingly, cannot be fulfilled. 

6.	 The coach shall respect both the written and verbal 
commitment a student/athlete makes to another 
institution. It is considered unethical to urge or suggest 
a young man break his word.

ARTICLE B: Relationships
1.	 The coach shall maintain appropriate professional 

relationships with student-athletes, managers, and 
trainers and respect proper coach/player boundaries. 

2.	 The coach shall treat news media with courtesy, honesty, 
and respect. 

3.	 The coach shall teach his players how to conduct 
themselves in interviews in the best interest of the team 
and the game. 

4.	 The coach shall instruct his players that any disciplinary, 
academic, or personal problems are “family affairs” and 
not to be made public. 

5.	 The coach shall not be associated in any way with 
professional gamblers and should not be present where 
gambling on team sports is encouraged or permitted. 

6.	 The coach shall act toward other coaches in a manner 
characterized by courtesy, good faith, and respect. 

7.	 The coach shall help develop the baseball coaching 
profession by exchanging knowledge and experiences 
with colleagues, athletes, and students while being a 
participant, course facilitator, or master coach in courses 
and internships. 

8.	 The coach shall uphold his or her responsibility to 
coaching by bringing inconsistent or unethical behavior 
of others to the attention of appropriate regulatory 
committees in a manner consistent with this code, but 
only if informal resolution or correcting the situation is 
not appropriate or possible.

PRINCIPLE V: 
Personal Responsibility

ARTICLE A: Trustworthiness
1.	 The coach shall model high ideals of sportsmanship and 

always pursue victory with honor while teaching and 
advocating good character. 

2.	 The coach shall strive to be himself worthy of trust while 
teaching his players the importance of integrity, honesty, 
reliability, and loyalty.

ARTICLE B: Respect
1.	 The coach shall treat all people with respect at all times 

and require the same of the players. 
2.	 The coach shall not engage in, or permit, profanity, 

vulgarities, obscene gestures, trash talking, taunting, 
boastful celebration, or other actions that demean 
individuals, or the sport of baseball, or reflect badly on 
the team and institution. 

3.	 The coach shall use positive coaching methods to increase 
players’ self-esteem and enjoyment, and to foster a 

love and appreciation for baseball. He shall refrain from 
physical or psychological intimidation, verbal abuse, and 
any conduct that is demeaning to players.

ARTICLE C: Conduct
1.	 The coach shall refrain from the use of tobacco and 

alcohol in front of his players. 
2.	 The coach shall be mindful that he is a role model with high 

visibility, great influence, and must consistently conduct 
himself in private and coaching situations in a manner 
that exemplifies what he expects from his players. 

3.	 The coach shall accurately represent his academic and 
coaching qualifications, experience, and past affiliations.

ARTICLE D: Fairness and Caring
1.	 The coach shall be fair in selecting a team, competitive 

situations, disciplinary issues, and all other matters, and 
be open-minded and willing to listen and learn. 

2.	 The coach shall consistently demonstrate concern for his 
players as individuals and encourage them to look out 
for one another. 

3.	 The coach shall put safety and health considerations 
above the desire to win, and never permit players to 
intentionally injure an opponent or engage in reckless 
behavior that might cause injury to themselves or others.

The ABCA Code of Ethics was unanimously approved by the 
Board of Directors on June 18, 2005, in Omaha, Nebraska.

ABCA STATEMENT ON 
SPORTSMANSHIP, VALUES, 

AND IDEALS
Whereas: We believe that coaches are among the 
strongest influences on a young person’s moral and ethical 
development; and

Whereas: We believe that the highest calling of a baseball 
coach is to teach and model the character traits of honesty, 
integrity, respect, and personal responsibility; and 

Whereas: We believe that honorable athletic competition 
in baseball provides rigid and voluntary rules of right and 
wrong that can lead to strong character development among 
our players; and

Whereas: We believe that a baseball coach’s moral and 
ethical conduct, on and off the field (i.e., recruiting, academic, 
fairness to all team personnel), will deeply influence his 
players;

THEREFORE: We strongly encourage all members of 
the AMERICAN BASEBALL COACHES ASSOCIATION 
to place the highest priority on teaching and modeling 
the moral and ethical values of HONESTY, INTEGRITY, 
RESPECT, DISCIPLINE, PERSONAL RESPONSIBILITY, 
FAIRNESS, AND LOYALTY.

The ABCA Statement on Sportsmanship, Values and Ideals 
was unanimously approved by the Board of Directors on 
June 15, 2003, in Omaha, Nebraska.
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JAY JOHNSON
Louisiana State University

Building a Championship Program

Teach/Coach/Develop

Tough

Together (TEAMme)

The Journey

• 2024 End

• Right Guys On The Bus

• Players or Winners?

• Recommit to Process 

• First Loss

• 17 in a Row

• Never Accept in Winning What You Wouldn’t in Losing

• Ping Pong

• NCAA Tournament
- Regional
- Super Regional
- Omaha
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TONY ABBATINE
Frozen Ropes

The Swing Works, Your Eyes Don’t! Swing Decisions and Chase Rates Matter

Why You Don’t Need Data to Establish the Importance of Swing and Miss and Chasing!

Count leverage matters

Strikeouts don’t manufacture runs or force defensive errors

K/BPIPWROB (putting balls in play with runners on Base) 

Sifting Through the Science: Transferability and Contextual Inference Win the Prize

Train in the environment in which you will perform

The CRAAP test in reviewing “studies and facts”

Hunting Lights vs. Hunting Thoughts

Take It to the Tunnels

Open Focus defined and its relevance to performance

Space and its impact on making decisions

Seeing vs. Looking distinction

Ball anxiety and hyperfocus symptoms

Ready- Set- Go and the role of the Eyes during three critical parts of Ball flight

Playing Hitting Roulette; “Guess, sit, ambush, look, sell out, hunt” options

Controlling/Adjusting the Click (decision to swing or not to swing)

“Yes, No” or “No, Yes” mindset for your hitters?

Controlling the Runway and Drill options

Fix your Eyes. Swing Decisions and Chase Rates Matter in Hitting.

www.tonyabbatine.com  //  tony.abbatine@frozenropes.com
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ROBERT WOODARD
UNC Charlotte

Charlotte’s Balanced Attack: GTO Meets Exploitative Pitching

rswoodard@charlotte.edu  //  @rwoodardCLT

Opening:
•	 Growing up a multi-sport athlete – especially chess & baseball.
•	 Lessons from both games that have shaped me as a coach.

GTO (Game Theory Optimal) Foundations & Perspectives
•	 Important to establish: What game are we actually playing?
•	 Poker – Chess – Blackjack – Baseball (Pitching)
•	 GTO = balance & consistency.
•	 Exploitative = attacking tendencies & creating edges.
•	 The goal: blend both to stay both balanced & dangerous.

Middle Game: Our Pitching Systems & Approach
•	 People & relationships always come first: Growth over fixed mindset.
•	 Build the staff: Poker is a game of people, not cards. – Amarillo Slim 
•	 The environment: The standard is the standard. – Mike Tomlin
•	 Educate them: Stay ahead to slow it down. – Tony La Russa
•	 Train them: Sweat more in training, bleed less in battle. – Sun Tzu
•	 Tech & feedback loops: Without feedback – you’re just guessing.
•	 Game planning: Everything ties back to run prevention.
•	 GTO principles & exploitative tactics: In-game
•	 Postgame analysis:  

We don’t move on from games – we move forward from them. – Roy Williams

A great decision is the result of a good process – not necessarily a great outcome.
– Annie Duke (Thinking in Bets)

Endgame:
•	 Balance builds consistency: exploitation creates advantage. 
•	 Courage is the separator – the bridge between plan & performance.

Without enjoyment, it is not worth trying to excel at anything. 
– Magnus Carlsen, World Chess Champion
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RACHEL FOLDEN
New York Mets

Hitting Coaches: Therapists in Disguise

Let’s talk about therapy! 

Core Parallels - Hitting and Therapy
•	 Listen before you ask
•	 Build Connection
•	 Find root causes
•	 Individualize
•	 Reframe Failure/Adversity
•	 Protect Trust & Privacy
•	 Give homework
•	 Normalize how muddy the process can be

Hard Realities
•	 Baseball is a business
•	 Coaches are one piece of a big machine
•	 Pressure is immense - use it as a tool to build trust
•	 “Us vs. Them” mentality 

Guiding Principles
•	 Always about the players
•	 The best coaches blend precision & empathy
•	 Support > Solutions - nobody has all the answers

Conclusion
•	 Hitting coaches hold space for more than just a bat and ball



$65 MILLION

STOP BY BOOTH 

TO MEET OUR TEAM! 

WHAT COULD YOUR TEAM DO WITH 20K?

RAISED FOR BASEBALL TEAMS NATIONWIDE

$20,000 AVG. RAISED PER TEAM 

1424
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DIAMYN HALL
Baltimore Orioles

Coaching the Mental Game: Skill Acquisition from the Neck Up

Secret 1 - Skill Acquisition for Mental Skills.
Why most programs fail and how to actually 
move the needle forward this season.

1.	 Understand skill acquisition. 20-hour rule.
2.	 Know the mental skills that exist.
3.	 Identify the big domino mental skill.
4.	 Break the skill into its smallest parts.
5.	 Teach them just enough to self-correct.
6.	 What gets evaluated eventually evolves.
7.	 A little a lot vs. “A lot a little”  

(20 hours is the target)
8.	 Systematize the above.

Secret 2 - Connection Before Coaching.
Get to know them before you coach them. Meet 
them where they are before you move them 
where you want them to go.

1.	 Curiosity is king.
2.	 Every player speaks a different language…

learn it.
3.	 Quality questions create quality answers.
4.	 Stack positive and neutral interactions.
5.	 Encourage the behaviors you want to see.
6.	 Feedback lands best on the foundation of trust.
7.	 You can’t instill belief in those you silently 

judge. 
8.	 Systematize the above.

Secret 3 - It Begins and Ends with You.
The psychology of the leader is the ceiling of 
the group. If you don’t work on your own mental 
skills, you become the bottleneck. You can’t 
lead what you don’t live. Six Questions to Move 
the Needle Forward:

1.	 The one mental skill for you this year? Why?
2.	 The risk if you don’t work on it? Negative 

impact?
3.	 The possibility if you master it? Positive 

Impact?

NOTES & QUESTIONS HERE
This section is for you to do 2 things. 
1. Take notes that stand out to you from today.
2. MOST IMPORTANTLY you will have questions that 
come up in your mind during this next hour…write those 
down here so you don’t forget them. No matter how 
many questions you have, I’ll make myself available over 
the next few days to answer all the questions you have 
that are unique to you, your program, and your players.
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KARL NONEMAKER
Auburn University

Infield Training That Translates to In-Game Performance

I.	 Intro			 
•	 ChatGPT- “When information is the goal, not the guide, action suffers.”
•	 The Art of Coaching
•	 Channel Capacity
•	 Physical, Fundamental, Mental: Complete Player Development
•	 Onboarding an Infielder

II.	 Master Fundamentals of the Infield Checklist 
1.	Create a Good Hop
2.	Eyes Behind Glove at Catch
3.	Catch, Center, Transfer, Throw

•	 Feet are Active Through the Whole Process
•	 Centering the Ball Helps Direction and Throwing Consistency 

III.	 Develop Comfort playing on the Run
•	 Gain Confidence Playing with One Hand
•	 Play Through Footwork 
•	 Right Foot Throw Footwork 

IV.	 Create Situational Awareness and Develop Decision Making
•	 Communicate at an Elite Level
•	 Use Situational Fungo and Machine Games to Develop Instincts
•	 Ghost Runners and a Stopwatch are Great Tools
•	 Highest Percentage Out: Degree of Difficulty Doesn’t Add Points!

V.	 Closing
•	 Influences and the Power of Community
•	 2:04

“We and Us”
“I and My”



ELEVATE  
YOUR BRAND 

WITH OURS

Follow:
@MizunoBaseballUSA

Shop:
USA.Mizuno.com
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TONY CLARK
MLB Players Association

Protecting America’s Pastime

•	 MLB Players
–	 Protecting and advancing the rights and interests of our Players

•	 MiLB Players
–	 Organizing and first CBA

•	 The Youth Baseball Experience
–	 The Families, and the Athletes

•	 Players Way: 		
–	 What is it, and Why is it?

•	 Preserving Baseball’s Purpose by Restructuring its Delivery
–	 Reclaiming development first standards

•	 Creating Trustworthy and Transparent Systems for Families
–	 Development-focused environments over exposure-driven models

•	 Systems that Build Lifelong Relationships with the Game
–	 Diversity of opportunity

•	 Expanding Access Thru Strategic Alignment and Local Empowerment
–	 Empowering local operators through alignment and support, and delivering 

value-add programming that deepens the long-standing engagement, joy, 
and passion for our game 

•	 Baseball5: A Scalable Entry Point for the Next Generation

•	 2026 and Beyond 

For additional information, please contact MLBPA Director of Baseball and 
Youth Development DJ Wabick at dwabick@mlbpa.org or 917-751-2982. 



WE BUILD PROFESSIONAL EQUIPMENT 
USED BY THE PROFESSIONALS

Made in USA Since 1968

Handcrafted to perfection in the USA*

C&H Baseball is respected as the leading manufacturer and supplier of baseball fielding equipment, portable 
batting cages, professional turtles, netting, and wall padding. C&H Baseball products are used in every 
spring training facility and professional stadium around the world. We have equipment still being used that 
was bought in the 1970s. C&H Baseball equipment has had a front row seat in the MLB since 1968. Join us 
and buy products that will leave a legacy for your program for generations.

We are not simply better. We are the BEST.

HERE ARE OUR CUSTOMERS:

• Arizona Diamondbacks
• Atlanta Braves
• Baltimore Orioles
• Boston Red Sox
• Chicago Cubs
• Chicago White Sox
• Cincinnati Reds

• Cleveland Guardians
• Detroit Tigers
• Houston Astros
• Kansas City Royals
• Los Angeles Angels
• Los Angeles Dodgers
• Minnesota Twins

• Miami Marlins
• New York Mets
• New York Yankees
• Philadelphia Phillies
• Pittsburgh Pirates
• San Diego Padres
• St. Louis Cardinals

• San Francisco Giants
• Seattle Mariners
• Tampa Bay Rays
• Texas Rangers
• Washington Nationals

v PROFESSIONAL FIELDING SCREENS v PORTABLE FOLDING BATTING CAGE

* Tested and proven to last longer. 

chbaseball.com
800.248.5192

Visit Us At 

BOOTH # 2409
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DAN PERLMUTTER
Duke University

Turning Strength into Power: Data-Driven, Velocity-Based Training for 
Player-Specific Development

1.	 Looking Through the Right Lens: How do I actually help baseball players get better at 

baseball? 

•	 Better Movers

•	 Better Engines

•	 Matching Intangibles with Metrics 

2.	 Tailoring Programs to Meet Player Needs: 

•	 Measuring Power Generation and COG Control 

•	 Speed School and Red Zone Training: beyond foot speed

3.	 The Duke Assessment and Training Calendar

•	 Priority #1: Building relationships to drive success 

1.	High effort and focused intent every day 

•	 Assessment process, data analysis, communication

•	 Global biomechanical evaluations/speed and power tests/position-specific testing

•	 Matching training phases with practice plans 

•	 Movement dysfunction/mobility limitations and impact on speed and power 

potential

•	 Interdisciplinary Action Plans: “Village” mindset vs. “stakeholders” mindset

4.	 Climbing the Mountain: A Training Year at Duke 

•	 Strength work, speed school, power development 

•	 Major areas of VBT emphasis: speed zones, peak power, time to peak velo, time 

to peak power

•	 Progression examples
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JOSH JORDAN
Louisiana State University

Grit Meets the Gear: The Powerhouse of Catching

What do I value? | Standards – IMPACT!
•	 How do WE measure it?
•	 Outline It For THEM

Who are WE? 
•	 What Must WE Teach?

–	 iPhone it 
•	 What Must WE Develop?

–	 Fail Again, Fail Better
–	 Feel and Feelings

•	 What Must WE Manage?
–	 Tend to the People, and they will tend to the business.

Synergy
•	 It will take ALL OF YOU!

“An individual can make a difference, but a team can make a miracle.”  
–Doug Pederson 

Energy
•	 Everything is Energy and that is all there is to it

SMART: Specific, Measurable, Achievable, Relevant, Time-bound

Receiving | Drills 
•	 Person 
•	 Environment
•	 Skill

Blocking | Drills
•	 Will OVER Skill

Throwing | Drills
•	 Controlling the Running Game 

“If anything goes bad, I did it. If anything goes semi-good, we did it. If anything 
goes really good, then you did it.” –Bear Bryant

60%



SEE THE LATEST FROM HITTRAX BOOTH #1125

HitTrax.com  |  866-HIT-TRAX  |  info@hittrax.com  |  @HitTraxOfficial

Capture swings, pitches, and throws 
from up to four simultaneous 
high-speed video angles.

VIEWPOINT VIDEO 
ANALYSIS�

Analyze the kinematic movements 
of your athlete’s swing or throw with 
video feedback and batted ball data.

BIOMECHANICS 
ANALYSIS�

Advance trend reporting and 
robust performance metrics for 
hitters, pitchers, and catchers.

METRICS FOR EVERY 
SIDE OF THE PLATE�

Foster a competitive atmosphere 
with dynamic training games, 
leagues, tournaments, and more.

TRAINING GAMES AND 
COMPETITION FORMATS�HitTrax combines high-speed  

data capture with the excitement  

of the big leagues. As an Official 
Licensed Partner of Major  
League Baseball,® HitTrax delivers 

instantaneous, accurate feedback 

and dynamic player engagement – 

setting the standard for 

performance, training,  

and player development.

HITTING + PITCHING + CATCHING
ALL IN ONE SYSTEMALL IN ONE SYSTEM

OFFICIAL LICENSED PARTNER 
 OF MAJOR LEAGUE BASEBALL
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JUSTIN HAIRE
Ohio State University

Hard To Kill: Building a Bulletproof Pressure-Driven Offense

Overview: Building a Hard-to-Kill Offense

Phase 1: CRUSH ZONES – Dominate the Plate

Phase 2: RHYTHM & TIMING – Hit more balls hard, more often

Phase 3: VISION & PITCH RECOGNITION – You can’t hit what you can’t see

Phase 4: PRESSURE – Training additional tools for your game

Bonus: Training Takeaways & Drills to Add Value
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BRIAN JOHNSON
Author of Areté

Forge Antifragile Confidence

The Ultimate Game
Ancient Wisdom and Modern Science Agree…

Forge Antifragile Confidence
Fragile → Resilient → ANTIFRAGILE

Your Protocol 

Optimize the “Big 3”

Make Today a Masterpiece 
TODAY’S THE DAY!
Your Ideal Day:

Master Yourself 
Character Flaws vs. Design Flaws

Dominate The Fundamentals 
Greatness = Consistency: Eat. Move. Sleep. Breathe. Focus.

Activate Your Superpower
Your Favorite Heroes. You.

Do Don’t

Install Delete

Energy
  Do                    Don’t

Work
  Do                    Don’t

Love
  Do                    Don’t



Be sure to scan the QR Code 
for our special ABCA pricing of 
10% o� plus free shipping on 

all Jaeger Sports products!
*Applied to cart during checkout

Home of the 
J-Bands™

Arm Care, Arm Development 
& Mental Training

Come see us at booth #1463 for more information 
on the products below and MORE!

For over 30 years, Jaeger Sports has been dedicated to helping athletes 
optimize their Mental Approach to Sports & Life, Arm Development, 
and Year Round Approach to Throwing.

• Mental Warrior Program
• Mental Game Book by Alan Jaeger
• J-Bands™
• Complete Competitor Package 
• Year Round Throwing Manual
• Lower Body/Core J-Bands™ Program
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JEREMY SHEETINGER
Georgia Gwinnett College

IT: The Thin Line Between Where We Are and Where We Want to Go
The essential, unwavering and non-negotiable requirements to being ELITE.

Don’t know what IT is but they’ve got IT

Consumed with IT

IT is what IT is

That ain’t IT

IT takes what IT takes

What is IT for you?

Cell: 502.767.7680  //  sheets@ggc.edu  //  X/IG: @CoachSheets3 & @GGC_Baseball



BOOTH 1649
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KYLE CROOKES
University of Central Missouri

Winning 90 Feet at a Time: A Systems Approach to Aggressive Baserunning

1. Philosophy & Mindset
•	 Run to Score, Not to Stop – always pressure the defense.
•	 Controlled Aggression – smart risk vs. reward. Anticipation.
•	 Force Mistakes – make defenses rush and crack under pressure.

2. First Step / Leads 
•	 Primary Lead – distance (3ft, 6ft, 12ft), Back of the bag

–	 Comfortably getting back makes it easier to leave 
•	 Secondary – timing with the pitcher’s motion! Most are early and out of rhythm.

3. Stealing Bases – gets the most pub, but can be ugly while working on it
•	 Jumps & Reads – Front foot (Directional Step), shoulders, rhythm.
•	 Timing Tendencies – U.C.L.A., Head nods, breaths, pick one and go (Backhaus)

–	 Educated courageous guesses
•	 Picking Pitches – counts, off-speed situations, catcher habits.
•	 Vaulting & Momentum – helps level the speed playing field.
•	 It’s the Start that Stops most People!

4. Drills to Work on Each Fundamental
•	 Tee Ground Balls – read angle, force defense to make a perfect play.
•	 BP 

–	 Fly Balls – tag vs. shadow or halfway, 0 outs vs. 1 out.
–	 Line Drives – hard back.

•	 2 on 2
•	 5 Station Baserunning Think 2 Bases on Every Hit – out of the box with intent.

–	 Angles Around Bags – no wasted steps, attack corners, slow straighter than fast
–	 Pressure the Relay – force long throws and create pressure on (2 on 2)

•	 BIDS – instinctive first move. Read the flight of the ball. 
–	 With Catchers and Without.

•	 27 Outs Reps Under Pressure – game speed helps the defense as much as the offense. 

Closing Message
•	 Aggressive baserunning is a weapon. To effectively use the weapon, it needs to be 

practiced, coached, and refined.
•	 Make the defense defend every pitch, every base, every inning.
•	 Act differently than you feel – stay confident and relentless.
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TIM HELD
Archbishop Moeller High School

Unlocking the Power of a Dynamic Offense

1.	 Evolution

a.	 Practice Spaces g Practice Design g Offensive Execution

2.	 Baserunning

a.	 Stealing bases

b.	 Adding the vault lead in ’21

c.	 Dirt ball reads

3.	 Offensive sessions

a.	 Bunts off machine

i.	 Sac to 1b/3b

ii.	Drag/Push???

iii.	Slash

b.	 Bunts off machine with baserunners and INF

i.	 Turns into an offensive and defensive drill

4.	 Games we play at practice to build aggressiveness

a.	 Point game

b.	 3 way

c.	 Steal w/o penalty
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DON MATTINGLY, Toronto Blue Jays
HAROLD REYNOLDS, MLB Network

Keeping Hitting Simple

1. 	 MECHANICS 
•	 The best hitters get themselves in a good position to hit (more often and consistently). The 

better the mechanics the less holes in the swing. The less holes in the swing the more pitches 
you can handle. 

•	 The worse the mechanics the fewer pitches you can handle which leads to higher strikeout 
rates, higher swing and miss in zone rates, higher chase rates, etc.

2.	 APPROACH and GAME PLANNING (This is the foundation of hitting.) 
•	 The best hitters get themselves a good pitch to hit (more often and consistently). This leads to 

approach and is tied to your mechanics with an understanding of what you can and cannot do 
and what pitcher you can and cannot hit. The better the plan and understanding of yourself and 
the pitcher, the better your swing decisions, chase rates, strikeout rates, well-hit rate, whatever 
numbers you want to measure.

3.	 IMPACTING THE BALL
•	 Insert your own terminology – drive it, hit it hard, exit velocity…
•	 The best hitters get themselves in good position to hit – get themselves a good pitch to hit 

– and then hit the ball hard (MORE OFTEN AND CONSISTENTLY). The first two building 
blocks – mechanics and game plan – have a direct result on how hard and how consistent you 
hit the ball, and in the end, will have a direct effect on all the numbers you measure a hitter 
by. The hitter’s ability to understand who he/she is and what he/she does is vital in his or her 
development.

4.	 HITTER’S ABILITIES 
•	 All players are not created equal, but all of the building blocks above don’t change for getting 

any hitter in a good position to hit. Get a good pitch. Hit the ball hard. Insert your terminology 
(keeping it simple is not always easy). The best hitters today and all-time make it look easy, but 
it is hours upon hours of work and even then, it’s not easy. 

5.	 NOW GO PLAY. 
•	 Not every game situation is the same, therefore not every approach to every situation should 

be the same. Nothing changes, other than what is my PLAN for this particular situation.
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JAMIE PINZINO
East Tennessee State University

Evaluating Pitchers and Creating an Efficient Feedback Loop

1.0 Introduction
1.1	What has changed in the past 10 years
1.2	Creating Efficient Processes

2.0	Evaluation Phase (Fall)
2.1	Body/Ball/Game
2.2	Body/Arm Screening
2.3	Video

2.3.1	 Full Body Video
2.3.2	 Ball out of Hand video

2.4	Ball Flight Data
2.5	Building Routine Card

2.5.1	 Weekly Practice Overview
2.5.2	 Player Input

3.0	 In-Season Routines 
3.1	Weekly Feedback Loop
3.2	Post-game Evaluation

3.2.1	 Game Goals
3.2.2	 Meeting Agenda
3.2.3	 Video Analysis
3.2.4	 Body/Ball/Game

3.3	Build Plan
3.4	Prepare
3.5	Compete

4.0	Sample Studies
4.1	Non-Strike Thrower
4.2	Needs a Change-Up
4.3	Bullpen All-Star
4.4	Lack of Stuff

5.0	 Ideas on Organization and Efficiency



Expo Theater Presentation: January 9  11:15am - 11:55amth

JOIN US –  ENTER TO
WIN A SIGNED 

CAL RIPKEN JR. BALL!

ABCA Booth
#1348 

Supports 
Performance

Core
Stability

Comfortable
Core Support

Supports core muscles that
aid all rotational movements

such as swinging and
throwing

Our CoreMesh seamlessly moves
with your body, providing strong,

yet flexible stability with full
range of motion

Designed to support the core
stiffness that provides stability

and optimizes rotation and
enhanced energy transfer

OUR SPEAKERS

Ryan WeissDr. Ryan CrotinRob Ducey
13-year MLB Veteran, Japan
MLB, and 2 Time Olympian

Ph.D., CSCS, 10-years MLB, Expert
in Baseball Injury Protection

Professional Pitcher with
Hanwha Eagles (KBO)
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JOHN VODENLICH
University of Wisconsin-Whitewater

Fundamental Baseball That Wins Games

I.	 Introduction

A.	 Thank you to ABCA & my “Influencers”

B.	 My Perspective – 30 years – Things have changed!

C.	 Lost focus on what’s important. 

D.	 The Key

E.	 Today – Sort & Suggest those things that lead to winning!

II.	 “Fundamental Baseball” (Practice Development)

A.	 Basics of the game - Baseball 101 (Ex: Game of Catch)

B.	 4 Forces influencing Performance - “Master the 4”

C.	 3 Key Characteristics of Practice (Fundamental Baseball)

III.	 “Moving the Needle” (Program Elements)

A.	 OVERALL PHILOSOPHY

B.	 OFFENSE (Hitting, Baserunning & Bunting)

C.	 DEFENSE (All Position Approach)

D.	 PITCHING (Getting hitters out)

IV.	 “Bringing it Together”



Pro Facility Source

www.profacilitysource.com

Use Custom Discount Code ABCA-5 For 5% Off All Products

sales@profacilitysource.com

(833) 289-7778

EST 2020 - Omaha, Nebraska

What We Do Our Promise

• Full Facility Outfitting

• Custom Netting

• Custom Windscreens

• Custom Turf For Any Space

• Complete Batting Cage Systems

• Pitching Machines

• Pitching Mounds

• Protective Screens

• Batting Cage Accessories

• Baseballs and Softballs

• Field Maintenance Supplies

• Field Equipment

• Rubber Flooring

• Strength Equipment

Since 2020, we have been turning 
dreams into reality through custom 
residential and commercial 
projects.  We have built 
relationships with our clients by 
leading their projects from the 
design phase through installation.  
With the best prices on the market 
combined with exceptional quality, 
we have established ourselves as 
the industry standard.  We work 
hard to provide personable service 
and meet deadlines by being 
committed to your vision as if it 
were our own.  Whether your 
project is big or small, we can guide 
you to the right products for your 
needs.  You can count on us to 
deliver an unrivaled experience in 
the creation of your dream space!
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OMAR JOHNSON
Jackson State University

Using Bunting to Create Offense

1.	 DRAG BUNT (Right & Left)
a.	 What to Look For 

i.	 Read the Defense 
ii.	 Strike
iii.	Mid- Away

b.	 Timing 
c.	 Stance (Feet Straight Back) 
d.	 Hands out to Third Base
e.	 Chest to First Base
f.	 Location

i.	 1’-2’ off foul line
ii.	 Miss Fair or Foul
iii.	Same plane of the ball (v)

2.	 PUSH BUNT (Right & Left) 
a.	 What to look for 

i.	 First Baseman In or Back?
ii.	 Second Baseman up the middle?
iii.	Strike up in the Zone

b.	 Timing
i.	 Late
ii.	 Early

c.	 Stance (Feet)
d.	 Hands out to Second Base
e.	 Chest to Second Base
f.	 Location

i.	 Step to where you want to bunt the ball
ii.	 Same plane of ball (v)

3.	 SAC BUNT (Runner at 1B) Right & Left
a.	 One Knee

i.	 Hands (Out, Separate on bat)
ii.	 Chest to Second Base position
iii.	Knob of bat at 3B coaches box (v)

b.	 Standing 
i.	 Timing
ii.	 Stance (Feet)
iii.	Hands out First Base
iv.	 Chest to Location of Bunt  

(4 hole/ First baseman)
v.	 Knob at third base Coaches Box (v)

4.	 SAC BUNT (Runner at 2B) Right & Left 
a.	 One Knee

i.	 Hands (Out, Separate on the bat)
ii.	 Chest to Short Stop Position
iii.	Cap of Bat at the First Base Coaches Box 

(v)
b.	 Standing

i.	 Timing
ii.	 Stance (Feet)
iii.	Hands out to third base
iv.	 Chest to Location of Bunt (Shortstop / 

Third Baseman)
v.	 Cap of the Bat at the First Base Coaches 

box (v)

5.	 SQUEEZE (Suicide)
a.	 Type of Runner (slower)
b.	 Timing
c.	 Fastball Count
d.	 Runner’s Responsibility (pitcher must go to the 

plate)
e.	 Ball / Bunt Placement (Fair)

6.	 SAFETY SQUEEZE (Two Types)
a.	 Type of Runner (Faster)
b.	 Timing
c.	 Location of Bunt

i.	 First base Safety Squeeze
ii.	 Third base Safety Squeeze

d.	 Runner’s Responsibility
i.	 Walking Lead Bunt down First base line
ii.	 Bunt down Third base Line

•	 Walking Lead move on throw from 
Third Baseman

e.	 Ball / Bunt Placement  
(first base / third base line)

7.	 DRILL / PRACTICE TIPS 
a.	 Check Angle
b.	 Adjust in or over legs
c.	 Use Aluminum Bats
d.	 Cone Drill (v)
e.	 Bunt Offense vs. Defense
f.	 Drag Bunt vs. Defense
g.	 Squeezes vs. Defense
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MITCH CANHAM
Oregon State University

Growth Through Player Development Plans

Culture Matters – Create One That Thrives
•	 Increase EFFORT, COMMITMENT, PERSISTENCE, ENERGY, CONFIDENCE
•	 Constantly Evolving g Keep Growing With It

The Sheet 
•	 Dream, Write, Share…Then Act On It

-	 Academics, Character, Skill, Health/Strength/Mobility
-	 Goals g 1 Per Month = 12 Per Year = 48 While Here
-	 Accountability Partner g Tighten The Group
-	 Create The CALENDAR

The Meeting
•	 Where You Do It
•	 When You Do It
•	 Who You Do It With
•	 What Information You Share 
•	 How To Prepare
•	 Share The Information + Follow Up

Why We Have These Meetings
•	 Build Relationships

-	 James 4:8
-	 Freshman/Transfers/Upperclassmen 

•	 Give Answers To The Test
-	 What We See
-	 Depth Chart
-	 Analytics

•	 Connecting Once a Month
-	 With Each Coach

•	 Training Super Heroes

Examples
•	 Setting Daily Alarms

-	 Hydration, Prayer, Social Media
•	 Developing Spin

-	 Productive Time When Shagging
•	 Leadership

-	 Teaching A Class, Breaking The Huddle, Community Service
•	 Nutrition

-	 Cooking For Roommates
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CONOR BURKE
Iona University

Using Pillars to Organize Outfield Development
Introduction

-	 Practice
•	 What is the Goal?

-	 The Pillar System
•	 Values or Skills you determine are needed to 

play position/accomplish the task. 
-	 4-5 Macro skills required to play position 

successfully in game. 

The Pillars 
1.	 Catching Fly Balls
2.	 Fielding Ground Balls
3.	 Throwing
4.	 Prevention/Communication

Breaking Down the Macro Skill to Organize 
Development

1.	 Catching Fly Balls
a.	 Judging Fly Balls, Tracking on Run, Blind 

Reads, Misreads, Slice/Hook/Topspin Balls, 
Line Drives, Efficient Routes, etc.

2.	 Fielding Ground Balls
a.	 Multi-Directional GB’s, Do or Dies, Bad Hops, 

etc.
3.	 Throwing

a.	 Arm Strength, Accuracy, Long Hops, Getting 
Behind Ball, Efficient Footwork, Clean 
Transfers, etc.

4.	 Communication/Prevention
a.	 Ball Calls, Priority OF, Wall Calls, Keep 

Double Play in Order, Advanced Thinking/
Baseball IQ 

Implementing The Pillars Into Practice
-	 Organize in advance to make sure you are covering 

all pillars during the week
-	 Attempt to use indy defense portion of practice to 

lead up to team defense 
•	 Ex: Fly Ball Lead Ups – Machine/Fungo Fly 

Ball – Split Blind Read Fungo/Machine Fly 
Ball – Team Fly Ball Communication

-	 We aren’t trying to reinvent the wheel, just trying to 
be intentional with our actions/plans

-	 Daily Routine:
•	 Lead Ups/Every Days: Quick, easy, short 

range, very controlled, warm up (5 Min)
•	 Controlled Simple Drills: Longer Range Drills 

with little variables (5-7 Min)
•	 Challenge Drills: Adding Variables that 

challenge the skill (5-10 Min)

Using Drill Library to Create Daily Routine
-	 Example: Fly Ball Day

•	 Lead Ups: Partner Side/Front Toss, QB Drill, 
Cone Toss (Ws, Vs, Ts)

•	 Controlled: Machine Fly Ball, Fungo Fly Ball, 
Multi-Cone Machine/Fungo

•	 Challenge: Blind Machine, Blind Machine with 
Partner, Multi-Ball Machine with Partner

-	 Example: Ground Ball Day
•	 Lead Ups: Partner Front Rolls, Coach Rolls, 

Cone Rolls
•	 Controlled: Machine GBs. Fungo GBs, Multi-

Cone GBs
•	 Challenge: Ground Ball Attack, Partner Gap 

Communication, Land Mines 
-	 Example: Throwing

•	 Lead Ups: Catch Play 
-	 Done every day, can work ball in glove 

throwing, long hops, getting through balls, 
efficient footwork

•	 Controlled: Double Machine Fly Ball/Ground 
Ball and Long Hop

•	 Challenge: Garbage Can Throws, Do or Dies 
with Land Mines

-	 Example: Prevention and Communication
•	 Lead Ups: Short Toss Wall Communication, 

Three Man Partner Ball Call
•	 Controlled: Machine/Fungo Fly Ball with 

Partner
•	 Challenge: Blind Machine with Partner. Multi-

Player Multi-Ball Machine, Blind Multi-Partner 
Multi-Ball Machine
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CLAY COX
Paris Junior College

Developing Dynamic Infielders: The Power of Athletic Freedom

I.	 Defining Athletic Freedom

II.	 Traditional vs. Dynamic

a.	 Limits of Traditional Model

b.	 Developing a Dynamic Mindset

c.	 Balancing Structure with Freedom

III.	 Core Principles 

a.	 Movement Variability

b.	 Creative Decision Making

c.	 Chaos and Adaptability 

d.	 Trust and Autonomy 

IV.	 Removing the Handcuffs

a.	 Management Styles

b.	 Creating Space to Explore

c.	 Celebrating Success

V.	 Where Freedom Lives

a.	 Creating Constraints to Solve

b.	 Building Space for Exploration

c.	 Promoting Adaptability 

d.	 Growth Oriented Culture 
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JASON WHITED
Centerville High School

Creating Outs That Win the Game: A Deep Dive Into Pickoffs

1.	 Why a Presentation on Pickoffs?
a.	 The Type of Out it Can Be

i.	 Outs that Create CHAOS (Game Winning Outs; 9U-HS-College-Pro)
b.	 Impact on Leads and Baserunning

i.	 Coach Talarico Meeting; Cause and Effect
1.	 Steal Bases vs. Elite Arm and Flat FB for Hitters

ii.	 Counter Measure to New School
1.	 Great Pick Game Impact

iii.	 1st-3rd and 2nd to Home
1.	 Most Embarrassing Way to Get Out

a.	 Shorter Leads, Over Cautious, Takes Away Extra 90’s, etc.
c.	 Scouting Us Impact

i.	 Offensively: Bags, Bunts, and Barrels (Sheets)
ii.	 Defensively: Tempo (12 Second Rule), TOP (Time of Possession), and Picks

1.	 Create a Hybrid Way of Attacking a Team 
2.	 Mike Maack and Charlie Greene: The Move

a.	 “Once a team or pitcher gets a reputation”…. 

2.	 Types of Pickoffs 
a.	 1st Base

i.	 R1 Basics: Looking In, Top, Middle, and Set; LHP (Balance, Direction, & Follow 
Through; The Move.)

1.	 Priority of Teaching: Location, Glove to Glove Time (.9 & Below is Magic #), 
and Velo of Throw (Distant Third in Importance)

a.	 Tag Series: Arrive Early, Arrive on Time, and Arrive Late
ii.	 R1 Plays: Long Hold/Freeze, Timing, Backpicks (Another Element), etc.

b.	 2nd Base
i.	 R2 Basics: Daylight, Inside Move, Spin Move, and Step Off

1.	 Develop a System with MIF (Dugout, SS Relays, Positioning, etc.)
ii.	 R2 Plays: Timing, Blind, Z Cut, Fake Wheel, Backpicks, etc.

c.	 3rd Base
i.	 R3 Plays: LHP to 1B Move for RHP, Timing, Squeeze Pick 

3.	 Efficient Practice Strategies
a.	 How To Improve Within Practice Structure

i.	 Off-Season Intensive (Let Players Own It); Video Overlay and Data
ii.	 Mongero Throwing Series & POs Practice Schedule (Indy Defense)
iii.	 Situation-Dead-Dead-Live (Sheets); SCRIPT IT 

4.	 Best Advice I Have
a.	 Accountability Groups & Non-Negotiables; I Bring This Every Day
b.	 Fall Ceremony and Cook/Camp Out
c.	 Thank You Notes (5 Per Week; Rotate It) and Top 100 Thank You

937-901-7163  //  jason.whited@centerville.k12.oh.us  //  @CHSElkBaseball
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MIKE DEEGAN
Denison University

Culture, Training Environments and Competition: 
A Systematic Approach to Development

deeganm@denison.edu

I.	 It Starts with Questions:
a.	 What is our North Star?
b.	 How Can We Best Track and Measure?
c.	 What Training Environments Can We Create to Produce Results?
d.	 Where Can We Create Competition?

II.	 WMI…What’s Most Important
a.	 Shared Purpose of Denison Baseball
b.	 Three Major Systems: Pitching, Offense, Defense
c.	 The North Star for Each
d.	 Framework for Each Domain

III.	 Offense
a.	 The Scoreboard: OPS / K Walk
b.	 Swing Decisions and Damage
c.	 Equipment to Support and How We Track Progress
d.	 Drills to Drive Results

IV.	 Defense
a.	 The Scoreboard: Defensive Efficiency / Internal Indy System
b.	 Conversion and Range
c.	 Equipment to Support and How We Track Progress
d.	 Drills

V.	 When Good Meets Good...Winning Baseball
a.	 Preparation is Everything
b.	 Study the Tape
c.	 Scaffolding
d.	 Competition is Everything

i.	 Situational Scrimmage
ii.	 Live Abs
iii.	 Game within the Game

The Most Important System!



• Stream and watch games from anywhere.

• NEW! Automatic Highlight Reels

SCORE

STREAM

• Free and intuitive scorekeeping and stats

• NEW! Spray Charts on GameStream

• NEW! Easier score input with streamlined 
buttons and field view

• NEW! Enhanced Pocket Radar integration

• NEW! Game insights

• Keep your team in the know with free 
team messaging and event scheduling

• NEW! Enhanced RSVP options.

SMARTER COACHING 
STARTS HERE

CONNECT

Stop by GameChanger 
booth 2025 to learn about 

our flexible camera 
solutions, including Mevo, 

GoPro, Pixellot, and single- 
and two-camera systems. 

Follow us for exclusive prizes
and special booth events!
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Friday, January 9, 2026
9:40 a.m.	 Jack Ferrick, Catching U
	 Cutting Through the Noise: Catching 

Simplified

10:20 a.m.	 Charles Bolden, East Coast Havoc
	 Outfield Play: From the Ground Up

11:00 a.m.	 Jason Rathbun, St. Bonaventure University
	 Pitching Mindset: It is More Than Just 

Throwing, But You Have to Throw!

12:40 p.m.	 Cody Wheeler, Canes Baseball
	 PDG Academy: Developing Better 
	 Baseball Players

1:20 p.m.	 Paul Babcock, Andrew High School
	 Transformational Coach: Lessons from 

Gordie Gillespie

2:40 p.m.	 Rob Henry, Kentucky State University
	 Developing a Swiss Army Knife Approach to 

Improving Offensive Performance

3:20 p.m.	 Duke Baxter & Steve Nikorak,  
Dominate the Diamond

	 The Ultimate Practice Plan: Creative Drills, 
Purpose & Skill Development 

Saturday, January 10, 2026
8:30 a.m.	 Troy Marrow, Above the Shoulders
	 The Four Pillars of Infield Play

9:10 a.m.	 Ryan Alexander, Bo Jackson Elite
	 Competitive Practice: Bridging the Gap from 

Practice to THE Game

9:50 a.m.	 Dr. Steve Kelly, Foothill High School
	 Let the Kids Play: Gamifying Athletic 

Development

10:30 a.m.	 Chase Brewster, Texas A&M-Texarkana
	 A Thin Line: The Similarities Between College 

and Travel Ball

12:50 p.m.	 Ryan Terrill, Georgia Gwinnett College
	 Attacking the Bases: Grizzlies on the Hunt for 

90 Feet

1:30 p.m.	 Derek Stecklein, Pleasant Valley High School
	 Practice Efficiency: Mastering Player Time

2:30 p.m.	 Youth & Travel Baseball Hot Stove

ABCA Youth Coaches Session
Union Station Ballroom B  •  Gr. Columbus Convention Center

Presented by GameChanger

All current ABCA members have access to over 1,000 
clinic videos on www.ABCA.org and in the My ABCA 
mobile app! The videos from the 2026 Convention will be 
released to attendees by early February.

Want to learn more about your ABCA membership 
benefits? Turn to page 23 or visit www.ABCA.org/benefits!

Post-Clinic Q&A Sessions
Following each presentation, a Post-Clinic Question & 
Answer Session will be held in Union Station Ballroom A.



BOOTH #1941
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JACK FERRICK
Catching U

Cutting Through the Noise: Catching Simplified
Catchers face information overload because of constant new drills, gadgets, and trends. Success 
comes from simplifying and focusing on what’s functional, repeatable, and game-ready.

1. STANCES – Understand the Why Behind Each Stance
Goal: Build an efficient, athletic, and stable setup that fits the situation and athlete, while 
understanding why and when to use each stance to maximize performance.

Three Functional Positions:
•	 Traditional: Most neutral stance; balanced, ready to block or throw.
•	 Glove-Side Knee Down: Lowers the target, keeps the glove clear, and simplifies repetition. 

Angled toward arm side of plate for better consistency.
•	 Arm-Side Knee Down: Lowers the target, keeps the glove in front of eyes, simplifies 

throws to second base, and easier to repeat consistently.

Pre-Pitch Movement (The “Why”):
•	 Load creates timing and tempo (individualized per catcher).
•	 Allows catchers to start from a desired, game-ready position.
•	 Maintain a visual of the glove on the pre pitch; do not allow it to get under the chin.

2. RECEIVING – Own the Zone
Goal: To create a simple path to reception where the natural momentum of the catch takes the 
glove to the strike zone.

Core Principles:
•	 Pocket the Ball: Catch correctly in the glove and close properly. Middle finger & thumb
•	 Path: Work from outside the ball toward the strike zone.
•	 Eye Position: Always receive in front of your eyes.

3. THROWING – Right Left Release
Goal: Build consistent, efficient throws under pressure.

Core Pattern: Right → Left → Release
•	 Separate immediately on transfer; gain free time while feet get down.
•	 Whole hand to transfer vs. only grabbing with 3 fingers.
•	 Load without losing balance; create the stack. Right heel lands first.
•	 Square to second vs. turn. Maintain optimal direction.
•	 Stay “in” legs vs. low; only one level change as a catcher.



2-3 WEEK LEAD TIME LOWEST PRICES 24/7 TECHNICAL SUPPORT

Permanent & Portable Scoreboards, Video Displays & Pitch Clocks

GET A QUOTE
VARSITYSCOREBOARDS.COM // 800-323-7745

VISIT US AT BOOTH #1949
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CHARLES BOLDEN
East Coast Havoc

Outfield Play: From the Ground Up

The Setup:

•	 Upright position like a WR from the balls of your feet with a 1-2 hop

•	 Using the front bill of your hat to judge the ball

•	 Loose hips are critical 

•	 Arm: throw at 200ft daily release of 1.3 or quicker 

Objectives:

•	 Getting behind/through every ball 

•	 Hitting cuts

•	 Chest to knee throws 

•	 Keeping the double play in order 

•	 Communication 

•	 Understanding the situation

•	 Being prepared for the worst case 

•	 Situation – OF mistakes cost multiple bases

•	 Keep eyes on ball with shoulder turns 

Drills: 
*Alternate glove and no glove days*

•	 Oh blank drill-charge in and adjust to ball over the head – or side to side and we 
also break back then have to adjust coming in 

•	 Hip/cone drill 

•	 Willie Mays over the shoulder 

•	 Shoestrings 

•	 Mini hack sliders to the line both RF & LF

•	 BP reps are best reps for reads



Coach-to-catcher communication is an integral part of baseball strategy and 
game management. Cobalt PLUS communication technology is being used 
by hundreds of top collegiate teams and high schools to promote flexible, 
interruption-free coaching communication and player development.

Shouldn’t you?

CONTACT US TODAY FOR A QUOTE

•  Keeps pitch calls private and 
secure with ear piece and 
encrypted digital audio 

•  One-time purchase with no 
annual fees or leases 

•  Talk to your catcher as much 
as you like and provide 
continuous feedback 

•  Expandable! - Add additional 
receivers as needed 

•  No licensing or frequency 
coordination required 

•  Two-year warranty 

•  Trusted name in coaching 
communications for more 
than 30 years

COBALT PLUS FOR BASEBALL IS A GAME-CHANGER

GET THE COMPETITIVE EDGE
W I T H  P R O V E N  A N D  A F F O R DA B L E

COACH-TO-CATCHER COMMUNICATION
F R O M  C OAC H C O M M

© 2026 CoachComm, LLC.  All rights reserved.
CoachComm and Cobalt PLUS logos are registered trademarks of CoachComm, LLC.

800.749.2761
www.coachcomm.com/baseballSee Us at the ABCA Show

Booth #2449

COACH PACK

CATCHER WITH PLAYER PACK
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JASON RATHBUN
St. Bonaventure University

Pitching Mindset: It is More Than Just Throwing, But You Have to Throw!

1.	 Introduction
a.	 Know your environment

b.	 What are you looking to accomplish

c.	 Let them play…anything

2.	 Control or Velocity
a.	 Velocity

i.	Variables in Velocity

b.	 Control
i.	How can we teach control

3.	 10,000 Hour Rule
a.	 More than just baseball

4.	 Have a Plan
a.	 Schedule

b.	 Drills and Focus

5.	 Create your environment



PORTOLITE.COM 

@KENNY_RODER 

BPZONES.COM 

@BP_ZONES 

BOOTH  2634 
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CODY WHEELER
Canes Baseball

PDG Academy: Developing Better Baseball Players
Coaching Staff

●	 Introduce Owner, GM and all coaches and talk about the importance in what we do and 
having a coach for every position. 

Positional Breakdown

●	 Infield 
○	 Building foundations with daily work (Dailies)
○	 Footwork for different situations (i.e. different angles to GB’s and Double plays).
○	 Internal clock work 

●	 Outfield
○	 Building foundations with dailies
○	 Communication reps and angle reps every day
○	 Understanding of getting ball out fast and low

●	 Catching
○	 Building foundations for good posture 
○	 Glove work and anticipation drills 
○	 Footwork and intent throwing drills 

●	 Pitching
○	 Building foundations with a good base and thought process of how each kid’s body 

works the best. 
○	 Understanding of being a complete pitcher (i.e. holding runners, knowing bunt 

plays, 1st & 3rds and being 1.30 or under the plate). 
○	 Mental side of pitching is paramount. Never showing emotions. You steer the ship 

for the entire game. 

●	 Hitting
○	 Tee work progression 
○	 Front toss progression 
○	 Situational BP rounds (backside, lift, H/R, infield in, infield back)
○	 Understanding mental side of hitting with what pitchers are trying to do in certain 

situations based on base runners, counts and outs

●	 Relationships
○	 All the work we do is great work but we didn’t reinvent the wheel.
○	 We have effectiveness with our players because they know we care about them. 
○	 They must understand we care about the person first and the player second. 
○	 Baseball is what you do not who you are.
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PAUL BABCOCK
Andrew High School

Transformational Coach: Lessons from Gordie Gillespie

I.	 Gordie’s Last Message

II.	 Difference Makers
a.	 Impact of one year
b.	 Just a …
c.	 Father figure

III.	 By the Numbers
a.	 You can win AND make an impact

IV.	 C.O.A.C.H.

V.	 Communication
a.	 Dugout, Postgame, Bus Rides
b.	 Phone Calls

VI.	 Optimism/Enthusiasm
	 a.	 Shout praise, whisper criticism
	 b.	 Power of the human spirit

VII.	 Attention to Detail
	 a.	 Tough Schedule
	 b.	 Practice organization

VIII.	 Commitment
	 a.	 Consistency
	 b.	 Integrity- You are the example!

IX.	 Hero
	 a.	 Mick’s bat, Coaching Tree
	 b.	 Former players

pbabcock92@gmail.com
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ROB HENRY
Kentucky State University

Developing a Swiss Army Knife Approach to Improving Offensive Performance

robert.henry@kysu.edu  //  216-212-8482

I.	 Understanding the goal of becoming a complete offensive player
a.	 Knowing your job as an offensive player depending on the score, out, inning, situation and 

lineup
b.	 Developing skills to become a more effective offensive player

II.	 Measuring Offensive Performance and Effectiveness
a.	 Offensive plan of attack
b.	 Quality at-bat chart

III.	 Different Offensive Roles
a.	 Getting on base

i.	 Strike zone awareness/work count
ii.	 Willingness to take HBP

b.	 Strike zone discipline
i.	 Understand your best zones to hit based on situation 
ii.	 Two-strike vs. less than two strike counts

c.	 Barrel control
i.	 Training to hit pitches in different zones
ii.	 Training to adjust to different pitch types

d.	 Power hitting
i.	 Ability to drive baseball/hit with “leverage.”
ii.	 Recognize pitch counts/types to “hunt” or “ambush” pitches

e.	 2-strike hitting
i.	 Relentless approach to fighting off 2-strike pitches
ii.	 Desire to drive up pitch counts and force defense to make plays

f.	 Bunting/Short game
i.	 Basic short game offense – Sac bunt, drag, run and bunt, squeeze
ii.	 Extended short game offense – Push, double squeeze, fake bunt/steal, slash, etc. 

g.	 Advancing baserunners
i.	 Moving runners – Power right side, hitting behind runner
ii.	 Driving in runners – 2-out RBI, sac fly, infield in, infield back, knockout punch

h.	 Effective baserunning
i.	 Advancing without contact – Steal, dirtball read
ii.	 Advancing with contact – Hit and run, base hit, sac fly, etc. 

IV.	 Skills and Drills Matrix

V.	 Resources
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DUKE BAXTER & STEVE NIKORAK
Dominate the Diamond

The Ultimate Practice Plan: Creative Drills, Purpose & Skill Development

Core Philosophy: To provide coaches with resources and tools to run a practice 
plan full of Creative Drills, Purpose & Skill Development. 

Overview: We will dive into the impact of the youth coach & the ultimate practice 
planning template. We will discuss key elements that keep players engaged, 
moving, competing & having fun. 

●	 What does it mean to Take on the Title of Coach?

●	 Preparing for Your Practice (Practice Acronym) 

●	 Common Challenges 

●	 Resource Limitations 

●	 Utilizing Small Spaces & Indoor Training 

We will dive into each category and discuss the importance of planning, time 
management, & utilization of  their resources.  We will provide examples of 
how creativity, competition & structure will create a practice environment that is 
exciting, organized & engaging. 



 LAUNCHPADTHUMBGUARD.COM

HIT SMARTER, HIT HARDER AT BOOTH 1752
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TROY MARROW
Above the Shoulders

The Four Pillars of Infield Play

Introduction Troy Marrow:

●	 Experience What Makes Elite Infielder

●	 Former Division 1 Baseball Coach & USA Baseball

●	 Experience with Baltimore Orioles and San Francisco Giants

Core Philosophy: Elite infielders aren’t born, they’re built.

Goal: To provide a blueprint for becoming a complete infielder, focusing on how you pre-

pare, think, and execute every single repetition, beyond just glove and feet. This includes 

your actions before the ball is hit, approach, positioning, footwork and throwing mechanics.

Overview: Diving into the foundational skills that make up a great infielder. If you want to 

become a more confident, consistent, and complete infielder, these four pillars are where it 

all starts.

4 Pillars:

Actions - The Art of Fluid Movement

Approach - Mastering Decision-Making

Adjustability - Adapting to the Unpredictable

Athleticism - The Engine Behind Every Play



THE WILL TO WIN
MEANS NOTHING WITHOUT

THE WILL TO PREPARE
-Juma Ikangaa

PREMIUM ATHLETIC EQUIPMENT

Stop by Booth #1749 
for Exclusive Show 

Specials!
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RYAN ALEXANDER
Bo Jackson Elite

Competitive Practice: Bridging the Gap from Practice to THE Game

I.    Competing on Offense – Train in the Jungle every day.
a.	 Challenge days
b.	 5 on 5 on 5 on 5 (set the scenarios)
c.	 Bunt Game
d.	 Donna Round

II.   Competing on Defense
a.	 Blackjack
b.	 Right side defense (including pitchers)
c.	 Timed Double Plays
d.	 Double Plays to end BP – Outfielders hit (must hit ground ball)
e.	 Outfield Arm Day
f.	 Running Game Day 
g.	 21 Outs

III.   Competing on the Mound
a.	 Tee Game
b.	 HORSE
c.	 Correction Pens
d.	 PFP Knockout
e.	 15 pitch LIVE Pens

IV.    Mental Toughness – Daily Mindset Training
a.	 Toughness – No Excuse Policy
b.	 No crying or arguing with umps
c.	 Routines
d.	 Visualization
e.	 What can you do for each player – Every player is different

V.   Make it FAST, Make it FUN
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DR. STEVE KELLY
Foothill High School

Let the Kids Play: Gamifying Athletic Development

●  The Big Goals
○	 Joy and Retention above all
○	 Building good humans through play: compassion, empathy, mudita, teamwork
○	 Athleticism 

●  The Opportunities
○	 Childhood redefined: i PE + i unstructured play = i movement literacy
○	 Early specialization: sports and positions 
	 g Pressure, expectations, clout, scholarships, rankings, accolades
○	 Loss of autonomy, creativity, self-discovery

●  The Solutions
○	 “Play creates new neural connections and tests them.” –Dr. Stuart Brown
○	 Infinite Game: keep the important things important
○	 Fill Buckets: movement, strength, speed, body control, agility, balance…

●  The Key Competencies
○	 Run/Skip forward, backward, sideways
○	 Shuffle/Carioca
○	 Stop, start, change direction
○	 Spin
○	 Jump/Hop
○	 Get down/get up
○	 Crawl/Roll

●  The Activities/Games
○	 Large Group
○	 Small Group
○	 Partner
○	 Individual 

●  The Lesson Plan
○	 Small doses go a long way, but entire practice can be gamified
○	 Depends on needs, time of year, team personality

●  The Tools/Toys
○	 Data’s Role
○	 Needs vs. Wants 

■	 Timing gates, radar, VJ, medballs, hurdles, ladders, weights…



VISIT US AT BOOTH #2601

Discover our best-selling on-field caps featuring Flexfit® Technology. 
Each cap is engineered to o�er flexible sizing, lasting comfort, and 
the perfect balance of performance and style.

Setting the Standard forSetting the Standard for

ON-FIELD
HeadwearHeadwearHeadwear

i8530
Flexfit® Full Fabric 
Performance Cap

Flexfit® Perforated 
Performance Cap

Flexfit® Performance 
Trucker Cap

30 COLORS AVAILABLE 41 COLORS AVAILABLE 19 COLORS AVAILABLE 19 COLORS AVAILABLE 21 COLORS AVAILABLE

Flexfit® Wool Blend 
Performance Cap

Flexfit® Aerated 
Performance Cap

Flexfit® Full Fabric 
Performance Cap

i8501 i8503 i8504 i8508 i8530

ai175976206642_2026_ABCA INSIDE PITCH_CONVENTION FULL-PAGE AD_ON-FIELD HEADWEAR_4.pdf   1   10/6/25   9:47 AM
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CHASE BREWSTER
Texas A&M University-Texarkana

A Thin Line: The Similarities Between College and Travel Ball

People, Process, and Product = Program! 

•	 It all starts with the people

-	 Believe in them

-	 Give them a reason to show up

-	 Remember the people who helped along the way

•	 The process is the heartbeat of your program

-	 What are your long- and short-term goals

-	 The process never stops

-	 Process and results are two different things

•	 It is never a finished product

-	 What do you want your program to look like

-	 Microwave vs. the oven

-	 Actions achieve goals

•	 The three pillars of our program at TAMUT 

-	 Add value

-	 Be Consistent

-	 Be Efficient

“What can we do today, to win a championship tomorrow?”

Cell: (903) 733-2443  //  brewster@tamut.edu  //  X/IG: @Brewsterc29 



Virtual Fundraising 50% Profit. Always.

Shipped direct to supporter

100% Virtual. Simple and easy

877-665-4240

Popcorn

Cookie Dough

Pet Treats

Donation Based with Purpose

Visit us at booth
 2148

for samples and more!
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RYAN TERRILL
Georgia Gwinnett College

Attacking the Bases: Grizzlies on the Hunt for 90 Feet

Environment Defined:
   - G.R.I.Z.
   - Attitude of Gratitude 
   - Goal Setting and Passion 
   - Individual Responsibility 
   - Law of 10,000 Reads 

Tour of the Bases 
   - Home Plate (Where it Begins)
   - 1st Base 
   - 2nd Base 
   - 3rd Base 
   - Finish Line (Statement Stomp) 

Team Practice Application 
   - Four Corners Variations 
   - Baserunning Cycles
   - Shortgame Game Changers
   - Baserunning BP (Reads Focus) 
   - Baserunning BP (90 FT)

Role of the 1B & 3B Coaches

Tracking the Metrics
   - Bringing the Numbers to Life 

Cell: 301.807.2601  //  RTerrill@ggc.edu  //  X: CoachTerrill21
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DEREK STECKLEIN
Pleasant Valley High School

Practice Efficiency: Mastering Player Time

I.	 Introduction

A.	 WHY

II.	 UDL

A.	 Goal

B.	 Importance

C.	 Prioritize

III.	 Practice 

A.	 Meeting *15 minutes

B.	 Dynamic *10 minutes

C.	 Baserunning *10 minutes

D.	 Throwing Program *15 minutes

E.	 Indy D *10 minutes

F.	 Team D *10 minutes

G.	 Team O *50 minutes

IV.	 FINISH
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In 1945, a group of college baseball coaches gathered in 
New York City to formulate ideas for the promotion and 
improvement of the collegiate game. Eppy Barnes of Colgate 
University and Joe Bedenk of Penn State University originated 
the idea that college baseball needed organization and direction. 
Prior to 1945, a survey revealed that only one-third of the more 
than 600 colleges were playing baseball. More than 140 coaches 
responded to the survey approving the formation of a college 
baseball coaching organization.

We are now hosting our 82nd ABCA Convention!
The first meeting was held at the New York Athletic Club 

on June 29, 1945. Twenty-seven coaches were in attendance. 
Presentations were made urging college coaches to organize 
so they could better promote the game, help gather national 
statistics and cooperate with professional baseball. Former college 
coach and President of the Brooklyn Dodgers Branch Rickey 
was one of the speakers. It was determined that a constitution 
would be written.

The new organization was to be named the American 
Association of College Baseball Coaches (AACBC). The 
founding fathers decided to hold annual meetings (conventions).

In January 1946 in the city of St. Louis, the second 
convention of the AACBC was held with approximately 60 
members in attendance. Items of discussion included: All-
America teams, a playoff system, promoting the game, creation 
of conferences and leagues, and problems with early signings by 
professional baseball.

The Association was instrumental in the creation of the 
College World Series. The first AACBC College World Series 
was held in June of 1947 at Western Michigan University 
in Kalamazoo, Michigan. It was a two-team series with the 
University of California defeating Yale University the first two 

The Inaugural Meeting, June 29, 1945. Front Row (left to right): John H. Kobs, Michigan State; William V. McCarthy, New York University; Robert 
A. Rolfe, Yale; Ray L. Fisher, Michigan; Everett D. Barnes, Colgate; George K. James, Cornell; Robert B. Martie; John F. Coffey, Fordham; Joseph 
Bedenk, Penn State; Emerson Dickman Jr., U.S. Merchant Marine. Back Row (left to right): Albert D. Riopel, Holy Cross; Henry R. Hodge, Clarkson; 
Max F. Bishop, U.S. Naval Academy; Robert H. Dunn, Swarthmore; Howard A. Hobson, Oregon; Dan E. Jessee, Trinity; Louis A. Alexander, Rochester; 
Capt. Paul J. Amen, U.S. Military Academy; L.W. Whitford, Iowa State; John W. Gill, Western Michigan; Walter Roettger, Illinois; Charles W. Ward, 
Rutgers. Not Pictured: E.F. Caraway, Lehigh; William B. Cook, Manhattan; Thomas J. Harrington, Brooklyn; Horace J. Henderson, Pennsylvania; 
William E. Reaser, Lafayette; Forest Wyatt, Lynchburg.

History of the American Baseball Coaches Association
games of a two-out-of-three series. The next year, the AACBC 
requested $5,000 from the NCAA to operate the College World 
Series, which was also held in Kalamazoo. In 1949, the AACBC 
expanded the tournament to four teams and the series moved to 
Wichita, Kansas. The College World Series moved to Omaha in 
1950, where it has been held ever since, and eight teams were 
involved. Today the CWS is conducted by the NCAA, but the 
Association continues to attend and hold meetings in Omaha.

In 1949, the Association established its first All-America 
team. The program was expanded over time and, today, the 
annual ABCA/Rawlings All-America and Gold Glove teams are 
selected in 11 divisions of college and high school.

By 1980, the AACBC’s membership had broadened 
significantly to include more than just college coaches. At the 
January 1981 convention held in Miami, the membership voted 
to change the name of the Association to the present name: the 
American Baseball Coaches Association (ABCA).

Prior to 1983, the Association’s governing body was known 
as the Executive Committee. In 1983, the ABCA Board of 
Directors was formed. The Board establishes general policy, 
directs the business and affairs of the Association, is responsible 
for Constitution/By-Law Amendments, and in general, governs 
the Association. The Board consists of all past presidents, the 
current president and vice presidents of the ABCA, and three 
members of the Executive Committee.

The ABCA has had five full-time Executive Directors: Lee 
Eilbracht (1978-87), Jerry Miles (1987-91), Dick Bergquist 
(1991-94), Dave Keilitz (1994-2014) and Craig Keilitz 
(2014-present).

Since those early years, the Association has grown to more 
than 15,000 members, with coaches from all 50 U.S. states and 
more than 40 countries. 



BASEBALL'S #1 TOURNAMENT
HOUSING PARTNER

FULL SERVICE
BEGINNING TO END

MORE THAN 600 CITIES

NATIONWIDE

Let Our Team Work For Your Team

CUSTOMER SATISFACTION

GUARANTEED

OFFICIAL PARTNER
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We hope to see you in Chicago for 
the 83rd ABCA Convention!

The American Baseball Coaches Association 
wishes to acknowledge and thank ATEC 
for its sponsorship of the ABCA clinics.

2027 ABCA Convention
January 7-10, 2027 – Chicago, IL

2028 ABCA Convention
January 6-9, 2028 – Nashville, TN

2029 ABCA Convention
January 4-7, 2029 – National Harbor, MD

2030 ABCA Convention
January 3-6, 2030 – Austin, TX


